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P RO F 1 L ECE. Tnmac Limited is a diversified, multi-national corporation which conducts its opera- 
tions through wholly-owned subsidiaries and strategic investments in associated companies. Our subsidiaries are: 
Trimac Transportation System, providing highway transportation of bulk commodities; Kenting Energy Services, 
providing contract drilling services; Rentway, providing truck leasing and rental services; and Tri Waste, providing waste 
management and environmental services. 

We participate in related businesses through investments in associated companies which include: oil and gas 
exploration and production (Chauvco Resources Ltd.); environmental services (BOVAR Inc.); engineering and 
construction (Banister Foundation Inc. and Bantrel Inc.); information technology (Intera Information Technologies 
Corporation); and oilfield equipment supply (Taro Industries Limited). 

The corporation and its wholly-owned subsidiaries employ 5,700 people and our associated companies have an 
additional 2,800 employees. Trimac’s headquarters are in Calgary, Alberta, Canada, and its common shares are 
traded on the Toronto and Montreal stock exchanges under the ticker symbol TMA. 
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FINANCIAL PROFILE 


REVENUES BY BUSINESS SEGMENT 
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SERVICES 
(thousands of dollars) 
yu non TRANSPORTATION 1994 1993 
ri. SERVICES Revenues $352,784 $324,246 
Pretax Earnings 16,316 12,954 
Trimac Transportation System is a major North American trucking Ownership — 100% 
firm which specializes in hauling bulk commodities to an industrial Employees — 2,950 
customer base. Products carried include cement, petroleum, asphalt, 
chemicals, edible liquids, lime, fly ash, woodchips, compressed gases 
and other bulk commodities to major industrial customers. The 
company also offers related distribution and management services. 
DRILLING 1994 1993 
SERVICES Revenues $205,074 $149,776 
Pretax Earnings 33,629 16,959 
Kenting Energy Services provides contract drilling services for the Ownership — 100% 
development of oil and natural gas reserves in Canada, the United Employees — 1,570 
States, Europe and other selected markets. 
== ' TRUCK LEASING 1994 1993 
| AND RENTALS Revenues $97,511 $83,968 
Pretax Earnings 6,740 4,922 
Rentway provides truck fleet management services including full- Ownership — 100% 
service leasing, rentals, maintenance and repair services across Canada Employees — 545 
and in Michigan, Ohio and Washington. 
ENVIRONMENTAL 1994 1993 
SERVICES Revenues $28,048 $10,293 
Pretax Loss (15,219) (4,666) 
TriWaste provides waste management and environmental services Ownership — 100% 
focussed on the application of mobile and fixed facilities to reduce the Employees — 150 
volume of waste requiring end disposal. TriWaste also provides ser- 
vices to reclaim well sites to comply with environmental legislation. 
\ re ASSOCIATED 1994 1993 
Z fe SOMEANIES Share of Pretax earnings $ 11,239 $10,437 
Carrying Value 100,612 71,483 
Trimac has investments in related businesses involved in oil and gas — Trimac Ownership 
exploration and production (Chauvco Resources Ltd.); environ- Banister — 24% Chauvco — 15% 
mental services (BOVAR Inc.); engineering and construction () Bantrel — 25% Intera — 40% 
(Banister Foundation Inc. and Bantrel Inc.); information technology BOVAR-— 48% Taro — 15% 


(Intera Information Technologies Corporation); and oilfield 
equipment supply (Taro Industries Limited). 


FINANCIAL HIGHLIGHTS 


(thousands of dollars except per share and percentage amounts) 


OPERATING RESULTS 

Revenues 

Earnings before discontinued businesses and extraordinary item 
— per share 

Net earnings 
— per share 

Cash from operations 

Net capital investments 
Fixed assets 
Acquisitions/investments 

Return on net assets 


Return on common shareholders’ equity 


FINANCIAL POSITION 
Working capital 

Total assets 

Long-term debt 


Shareholders’ equity 


COMMON SHARE DATA 
Dividends paid 
Book value 


Number of common shares outstanding 


1994 


$687,163 
43,404 
1.07 
41,529 
1.02 
102,492 


140,135 
15,766 
11.1% 
14.6% 


33,010 
658,098 
208,809 

314,075 


0.15 
7.81 
40,216,905 


DECEMBER 31 


1993 


$618,803 
27,720 
0.70 
27,380 
0.69 
85,053 


155399 
6,158 
9.8% 

11.3% 


9,679 
657215 
22105 
272 ,o1 7. 


0.12 
6.91 
40,527,490 


1992 


$476,055 
27,236 
0.73 
26,823 
O72 
56,039 


76,974 
20,575 
11.9% 
13.7% 


6,991 
531,005 
L7G 77 
213,007 


Os17 
Sy 
36,683,190 


REPORT TO SHAREHOLDERS 


rimac Limited achieved increases in revenue and substantial increases in earnings in 1994. Transportation 


revenues and earnings increased reflecting improved economic conditions in North America. The contract 


drilling business in Canada experienced strong revenue and earnings growth as oil and gas drilling activity 
approached record levels. Our truck leasing business completed its fourth straight year of growth and continued to benefit 


from a transportation out-sourcing trend. Revenues were up substantially in environmental services, although a 


significant loss was incurred. Trimacs investments in associated companies also benefited from the strength in the 


Canadian oil and gas sector and continued to provide Trimac with earnings growth and related business opportunities. 


1994 FINANCIAL REVIEW 

All four of Trimac’s core businesses increased revenues 
in 1994. Total revenues for the year were $687.2 million, up 
11 percent from $618.8 million in 1993 even though Trimac 
ceased consolidating BOVAR Inc’. financial statements effec- 
tive January 31, 1994 which contributed $50.5 million of 
revenues in 1993 versus $3.7 million in revenues in 1994. 
Revenues from Trimac Transportation Services were up 
9 percent to $352.8 million. Contract drilling revenues were 
$205.1 million, up 37 percent from 1993. Truck leasing rev- 
enues at Rentway were $97.5 million, up 16 percent compared 
to $84.0 million last year, and revenues at TriWaste grew to 
$28.0 million compared to $10.3 million in 1993. 

Earnings before taxes were $48.9 million, up 33 percent 
from the same period last year. The greatest increase occurred 
in the drilling operations where strong demand for contract 
drilling services in Canada helped drive pretax earnings to 
$33.6 million, up 98 percent from $17.0 million in 1993. 
‘Transportation pretax earnings were $16.3 million, up 26 percent 
from $13.0 million in 1993 while truck leasing pretax earn- 
ings increased by 37 percent to $6.7 million compared to 
$4.9 million in 1993. TriWaste results proved to be disappointing 
as the division posted pretax losses of $6.3 million compared to 
losses of $4.7 million last year. In addition, a review of asset 
values in TriWaste resulted in asset write-downs of $8.9 million 
pretax. Earnings from associated companies were up 8 percent 
to $11.2 million, pretax, from $10.4 million in 1993 due pri- 
marily to the improved results at Chauvco Resources Ltd. and 
the inclusion of BOVAR’s results in equity earnings. 

Net earnings for 1994 were $41.5 million ($1.02 per share), 
up from $27.4 million ($0.69 per share) in 1993. 


Net capital expenditures were $140.1 million, down 
10 percent from $155.4 million in 1993. The 1993 amount 
included $47.4 million with respect to BOVAR as it was 
consolidated in Trimac’s results. Capital expenditures in transpor- 
tation were $33.1 million, down 17 percent from $40.1 million 
in 1993 as fewer major projects and facility improvements 
were required in 1994. Drilling capital expenditures were 
$20.2 million, up from $12.4 million last year as a result of 
higher levels of drilling activity and the addition of five rigs. 
The largest dollar increase in capital spending was in the 
truck leasing operations which totalled $75.2 million versus 
$48.9 million in 1993. This increase arose as a result of 
acquisitions, new facilities and equipment needed to meet 
strong market demand for full service leasing packages. In 
environmental services, excluding BOVAR, capital expenditures 
for equipment and facilities were $10.2 million compared to 
$6.5 million in 1993. 

Long-term debt at December 31, 1994 was $208.8 million 
compared to $221.5 million in 1993. The 1993 amount included 
$87.4 million with respect to BOVAR. The increase in non- 
BOVAR debt was due primarily to the expansion in the truck 
leasing business. Debt to equity at year end was 0.66 versus 
0.79 in 1993. The book value per common share of Trimac 
rose to $7.81, up 13 percent from $6.91 last year. 

In addition to the strategic relationships enjoyed 
with the associated companies, the overall market value 
of these investments continued to be substantially in excess 


of carrying value. 
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CORE BUSINESSES GROW 

Revenues for Trimac Transportation Services grew in both 
Canada and the U.S. as a result of the overall strengthening 
of the economy. 

Kenting Energy Services posted the strongest year in its 
history. The majority of the revenue and profit increase was 
due to very strong demand in Canada for drilling services. 
The drilling industry completed 11,872 wells in Canada, up 
26 percent from 1993 and the highest level since 1985. These 
very strong results in Canada more than offset weaker results 
from operations in the U.S. and Europe. 

Rentway’s operations continued to grow. Demand for 
truck leasing services in the Canadian marketplace improved 
with the strengthening economy and increased demand for 
transportation and logistics out-sourcing. Also, the addition of 
new facilities and the acquisition of a Moncton, New Brunswick 
operation expanded Rentway’s presence in Canada. 

The revenue growth in TriWaste was achieved through 
the construction and purchase of additional equipment, and 
the expansion of facilities. However, losses from operations 


were greater than anticipated due to higher than expected costs, 


delays in commissioning equipment and lower volumes than 
anticipated in some markets. Also, an asset write-down of 
$8.9 million pretax was recorded reflecting a revaluation of 


certain fixed and mobile equipment. 


ASSOCIATED COMPANIES CONTRIBUTE 
SIGNIFICANTLY TO EARNINGS 


Trimac’s share of pretax earnings from its investments 
in its associated companies was $11.2 million compared to 
$10.4 million in 1993. 

Chauvco benefited from the strong year in the oil and 
gas sector through its successful operations in both Canada 
and Argentina. Crude oil and natural gas liquids production 
averaged 20,754 barrels per day, an increase of 5 percent over 
1993 levels of 19,689. Average daily production of natural gas 
rose to 84.9 million cubic feet versus 55.0 million cubic feet 
in 1993. 

BOVAR’s results were up as the company began to 
benefit from the commissioning of its expanded facility at 


Swan Hills, Alberta. 


JJ. Jeff) McCaig 


J.R. (Bud) McCaig 


Banister Foundation’s profitability declined due to reduced 
activity in the pipeline construction business. 

Results from our investments in oil and gas services com- 
panies were mixed. Taro Industries Limited benefited from 
the high level of activity in the oil and gas industry. Trimac 
increased its holdings in Intera Information Technologies 
Corporation to 40 percent by acquiring an additional 1.2 
million shares in September 1994. Results at Intera were 
adversely affected by an asset write-down as a result of weak 
mapping operations. Intera’s petroleum software business was, 
however, strong in 1994 and we feel that Trimac will benefit 


long-term with its increased position in Intera. 


BUILDING ON THE TRIMAC TRADITION 

The fundamentals of the Trimac Group of Companies 
give the company reason to be optimistic for the future. 

In transportation, Trimac enters the year as the largest 
bulk commodity carrier in North America and it has the people 
and track record to further penetrate its markets. The advent 
of The North American Free Trade Agreement (NAFTA) and 
further deregulation of the trucking industry in the United States 
and Mexico should provide additional growth opportunities. 

Demand for oil and gas drilling in Canada was very strong 


in 1994, and we expect the Canadian market will continue 


Sawa, 
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Chairman 


REPORT TO SHAREHOLDERS 


to be the strongest of our markets in 1995. Though commodity 
prices will continue to dictate levels of activity in this industry, 
we remain optimistic for the long-term prospects for oil and 
gas exploration and development drilling in the Canadian, 
U.S. and international markets. 

In 1995, Rentway expects to continue benefiting from 
an out-sourcing trend in industry as companies focus on 
their core businesses and contract out their logistics and 
transportation needs. 

For TriWaste, the challenge will be to focus on operations 
that will yield acceptable returns. 

With respect to associated companies, Irimac remains 
committed to investing in companies which create operational 
synergies with our core businesses. 

Our success in 1994 was the direct result of the dedica- 
tion and hard work of Trimac’s staff worldwide. Trimac has 
been built by employees who continually find new, better and 
more cost effective ways to provide service to our customers. 
With continued leadership from our management and employ- 
ees, we remain confident that the Irimac Group of Companies 
can continue to increase shareholder value by building on its 
tradition and position as a market leader in transportation, 


drilling, truck leasing and environmental services. 
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J.J. Jeff) McCaig 
President and Chief Executive Officer 


TRANSPORTATION SERVICES 


NORTH AMERICAN LEADERS IN BULK COMMODITY TRANSPORTATION 
Revenues and earnings for Trimac Transportation Services increased both in Canada and the 
United States in 1994, as the North American economy continued to strengthen and due to the effects 
of cost reduction measures. Total transportation revenues were $352.8 million, up 9 percent from 


isha “MA §=$324.2 million in 1993. Pretax earnings also improved to $16.3 million, up 26 percent from 


$13.0 million. 


CANADA 


In Canada, where 58 terminals were in operation, rev- 
enues were up by $16.7 million or 8.7 percent over 1993 as 
a result of market growth, increased market share and a 
small acquisition. Pretax earnings were also up 6.7 percent 
from these higher volumes. 

In Western Canada, revenues increased $8.5 million or 
6.4 percent as a result of hauling increased volumes of wood- 
chips, oilwell cement in Alberta and the commencement of bulk 
waste hauling in British Columbia. 


Northern Resource Trucking Limited Partnership (NRT), 


the joint venture between Trimac Transportation and the 


Lac La Ronge Band of Saskatchewan, was awarded a six year 
contract as the exclusive carrier for Cameco Corporation's 
uranium and gold mines in Northern Saskatchewan. Anticipated 
revenues are $70 million to the joint venture over the term 
of the contract. Both Trimac Transportation and Kitsaki 
Development Corporation will reduce their ownership in 
NRT to allow for expanded local ownership with eight First 
Nation Indian Bands and three Métis communities. With this 
In 1994, Trimac celebrated its 10-year anniversary of managing CN 
North America’s CargoFlo bulk intermodal operation in Concord, Ont. 


The pneumatic unit pictured below is loading polyethylene (plastic) pellets 
at the CargoFlo site in Concord. 


change, Trimac’s ownership will be reduced to 29 percent from 
49 percent. Trimac will continue to manage the operations. 

In late 1994, Trimac Transportation System entered into 
an agreement with Petro Canada to manage and operate their 
bulk plant in Terrace, B.C..which is their primary source of 
petroleum products hauled into the Yukon. This change 
resulted in the closing of our existing branch located in 
Whitehorse, Yukon. 

In Eastern Canada, revenues were up by $5.9 million over 
1993, or 10.4 percent, primarily as a result of an acquisition of 
Provmar Transport in Hamilton, Ontario in February 1994 
and the commencement of bulk transportation brokerage services. 
The Provmar Transport acquisition included the purchase of 
12 petroleum trailers and an exclusive five-year agreement to 
haul the fuel products marketed by Provmar Fuels Inc. 

Trimac announced two significant contracts in Eastern 
Canada. The first, which commenced October 1994 and is 
with The Geon Company of Cleveland, Ohio, is anticipated 
to provide revenues of $11 million over five years. Trimac will 
utilize specially designed trailers to haul polyvinyl chloride 
resins and compounds. The second is a three year, $3.5 million 
revenue contract with Marsulex Inc. of North York, Ontario. 
Marsulex appointed Trimac as their single source carrier of 
sulphuric acid to points in the United States and Canada. 

Trimac also expanded its presence in Quebec with the 
opening of a satellite branch in Valleyfield. 

Trimac celebrated its 10-year anniversary of managing 
CN North Americas CargoFlo operation in Concord, Ontario, 
during the year. CargoFlo is CN’s bulk intermodal operation. 
The Concord operation is the largest CargoFlo terminal in 
terms of the wide diversity of products and equipment utilized, 
and handles 35 percent of CargoFlo’s total liquid and dry bulk 
commodities. During 1994, the terminal handled in excess 
of 330,000 tonnes of product including plastic, grains, 


hydrochloric acid, caustic soda, glycols and de-icing fluids. 


TRIMAC TRIMAC TRANSPORTATION 


TRANSPORTATION 
2 
REVENUES Summary (thousands of dollar. 1994 1993 199 


(MILLIONS OF DOLLARS) Revenues $352,784 $324,246 04,239 
Earnings before interest and taxes 21,972 WAS WA 2EE 
Pretax earnings 16,316 12,954 11,366 
Cash from operations 39,501 33,281 29,665 
Identifiable assets 219,348 202,373 180,021 
Long-term debt* 76,501 W593) 66,616 
Depreciation and amortization 27,395 PABST YE 21,748 
Net capital expenditures 33,114 40, DB ITS 
Return on net assets (%) 13.4 125 
"Includes intercompany debt with the parent company of: 1994 — nil 

1993 — $31,500 

1992 — $12,500 


© 
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Specially designed self-loading (vacuum) pneumatic trailers are part of the Niagara Falls, Ont. branch’s fleet servicing a new contract with the 
Geon Company. 
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TRANSPORTATION REVENUES BY COMMODITY 
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USA 

In the U.S.A., where 38 terminals were in operation in 
1994, revenues increased by $11.8 million, or 9.0 percent 
compared to 1993. Earnings were up significantly as reductions 
in fixed costs and improved operating controls were achieved. 

Revenues from our partnership with Rohm and Haas 
increased in 1994 to $36.8 million compared to $27.4 million 
in 1993. We completed our first full year of operating a 
full-service terminal and tank cleaning facility in Hayward, 
California. A second similar dedicated terminal was completed 
in Bristol, Pennsylvania,and brought on line in May 1994. 
Trimac anticipates that its relationship with Rohm and Haas 
will continue to grow as we work towards providing a more 
integrated logistics function including the coordination of 
shipments for multiple plant locations. 


Trimac entered into a contract in October 1994 with 


American Barrick Resources Corporation to haul an estimated 
200,000 tons of bulk lime annually to Barrick’s Goldstrike 


Property near Carlin, Nevada. This contract is expected to 
generate revenues of $8.2 million over its three year period. 
Trimac also signed a contract with Carbo Ceramics to oper- 
ate an intermodal facility in San Antonio, Texas. This facility 
is used to store and transport ceramic proponant, a material 


used in oil and gas drilling. 


OPERATIONS 

Trimac Transportation continues to invest in technology 
and this was demonstrated in 1994 with the design and initial 
implementation of a new shop management program. The 
program, jointly sponsored with Trimac’s truck leasing sub- 
sidiary, Rentway, is based on bar code technology and allows 
for greater service tracking, improved inventory purchasing 
and warranty management as well as life cycle cost analysis 


of replacement parts. 


TRANSPORTATION SERVICES 


Trimac conducted a customer survey and an employee 
survey during 1994 to help measure Trimac’s performance 
in meeting and exceeding their respective expectations and 
needs. Changes continue to be implemented and monitored 
to address the concerns raised. 

We also continue to evaluate our internal processes to 
reduce costs and better serve our customers. With that in mind, 
we have achieved ISO-9002-1994 registration at two termi- 
nals in Eastern Canada. In addition, we have embarked on a 
comprehensive “Branch Operations Training Program” for our 
management group which is pivotal to our success. More than 
250 traffic supervisors and branch managers will attend this 


program commencing in 1995. 


OUTLOOK 

Trimac enters 1995 well positioned for further growth 
in revenues and earnings. The general economy in the 
North American markets we serve shows signs of continued 
strength; however, we will have to contend with the recent 
increase in interest rates, rising equipment costs, extended 
lead times on new equipment deliveries and driver shortages 
in certain locations. 

The recent decision in the United States to deregulate 
intrastate traffic from both an entry and a rate standpoint 
will provide opportunities to compete in markets where 


barriers previously existed. 


In May 1994, Trimac opened its second facility dedicated to customer 
Rohm & Haas. The facility, pictured above, is located in Bristol, PA. It 
includes a tank trailer steaming and cleaning facility for emulsions, 
monomers, and acryloids and a full service tractor and trailer repair facility, 


In 1995, we will continue pursuing the application of 
new technology to our business in the area of information 
systems and on-board computers to better serve customers 
and enhance the day-to-day productivity of employees. 
These efforts, combined with a continued focus on asset 
management and continuous improvement throughout our 


organization, will strengthen our operations in 1995. 


DELIVERING VALUE THROUGH LEADERSHIP: 
ASME CERTIFICATION 


In 1994, Trimac branches in Houston, Texas and Edmonton, Alberta received the 


American Society of Mechanical Engineers (ASME) “U” Stamp and The National 


Board “R” stamp certification. This certification allows Trimac shop staff to repair 


pressure tanks on site and meet the new United States Department of Transportation 


requirements. 
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CANADA 

There were several factors that contributed to the strong 
performance in the Canadian drilling market in 1994: high 
natural gas prices in the first half of the year, stable pricing 
for conventional and heavy oil, a weak Canadian dollar, strong 
U.S. demand for natural gas, and well capitalized oil and gas 
producers looking to expand their reserve base. 

In Canada, both Kenting Hi-Tower Drilling and Sedco 
Drilling benefited from the strength in the market. In the deep 
market where drilling targets are in excess of 2,450 metres, 
Kenting Hi-Tower operated 29 rigs to achieve 5,738 drilling 
days, up from 3,827 days in 1993 and 2,028 days in 1992. 
Kenting Hi-Tower’s rig utilization in 1994 was 56.8 percent, 


slightly below the industry average for the intermediate and 


Kenting Hi-Tower Drilling operated 29 rigs in 1994 to achieve 5,738 
drilling days, up from 3,827 days in 1993 and 2,028 days in 1992. 
Kenting Hi-Tower rigs, like the one pictured below, specialize in the 
deep market and have drilling capacities up to 7,600 metres. 
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DRILLING LEADERSHIP IN CANADA AND ABROAD 

Kenting Energy Services had a very strong year in 1994 as the Canadian oil and gas industry drilled 
11,872 wells, compared to 9,398 wells in 1993. Revenues were $205.1 million, up 37 percent from 
$149.8 million in 1993. Pretax earnings were $33.6 million, up from $17.0 million in 1993. 


deep market of 62.5 percent, which was due, in part, to several 
rigs being on standby. To improve asset utilization within the 
Kenting Group, Kenting Hi-Tower purchased one rig from its 
US. sister company, Kenting Apollo. 

The shallow market was exceptionally strong in 1994 
for Sedco Drilling. Sedco operates 35 predominantly shallow 
rigs in Canada (drilling capacity of 2,450 metres or less). Sedco 
recorded 8,182 drilling days compared to 6,932 days in 1993 
and 3,240 days in 1992 as a result of strong demand in 1994 
as well as an increase in Sedco’s fleet from 32 to 35 rigs. 
Sedco’s rig utilization in 1994 was 67.9 percent compared to 
an industry average for shallow rigs of 65.7 percent. Sedco 
also improved its market share in both the heavy oil and 


horizontal drilling markets in 1994. 


USA 

The U.S. drilling market was unchanged in 1994. Drill- 
ing days of 4,193 were recorded compared to 3,485 days in 
1993 and 3,185 days in 1992. The higher number of drill- 
ing days is attributable in part to the completion of the first 
year of an alliance between Kenting Apollo and Snyder Oil 
Corporation of Fort Worth, Texas. The alliance agreement, 
which involves the utilization of rigs in the Denver Julesberg 
Basin in Colorado, helped Kenting Apollo maintain a rig 
utilization of 53.6 percent compared to 32.7 percent for the 
industry in the U.S. Rocky Mountain region where the 
company operates. Kenting Apollo added two rigs to its fleet 


in 1994 to provide additional capability for this alliance. 


EUROPE 

Kenting Drilling Services Ltd. also experienced in- 
creased activity in 1994. Drilling days were 1,604 compared 
to 1,158 days in 1993 and 947 days in 1992. One rig was 
added to the European fleet in 1994 to do specialized, non oil 
and gas drilling for Nirex at the Sellafield, U.K operation. 


KENTING 


ENERGY SERVICES 
REVENUES KENTING ENERGY SERVICES 


(MILLIONS OF DOLLARS) 
: = Summary (thousands of dollars) 1994 1993 1992 


Revenues ,074 $149,776 “Oil SS 
Earnings before interest and taxes 34,051 SMD 216 
Pretax earnings 33,629 16,959 (494) 
Cash from operations 36,857 DUDS Bf 25 
Identifiable assets 119,929 90,635 Oil WB 
Long-term debt 3,579 7,569 8,298 
Depreciation and amortization 6,867 S22) SSS 
Net capital expenditures 20,189 128395 1,901 
Return on net assets (%) 51.4 42.1 13 


The shallow drilling market was exceptionally strong in Canada in 1994 resulting in Sedco Drilling recording 8,182 drilling days compared to 
6,932 days in 1993 and 3,240 days in 1992. Pictured above are two Sedco employees tripping drill pipe out of a hole at a shallow well site. 


SRLLECNG SERVICE'S 


A Kenting rig hand is numbering stands of drill pipe as part of the process 
of monitoring well depth. 

Drilling associated with geoscientific investigations in 
Sellafield was significantly reduced in 1994 due to the sub- 
stantial completion of this contract. This lower activity at 
Sellafield was more than offset by additional drilling activ- 
ity in England, Spain and France. In 1994, Kenting Europe 


was honored by the International Association of Drilling 


WE eis Sb Rie aD 


Contractors (IADC) for having a personal injury accident 
free year in 1993. 

Other international developments by Kenting in 1994 
included the completion of its first full year of operation in 
Oman through its investment in Muscat Overseas Oil and Gas 
Drilling Co. L.L.C. This company, owned 25 percent by 
Kenting, deploys a desert style rig to drill for hydrocarbons 


in the Sultanate of Oman in the Middle East. 


OUTLOOK 

In 1995, Kenting’s ability to match the strong perform- 
ance of 1994 will be dependent on our customers’ reaction 
to changing oil and natural gas prices. However, we remain 
optimistic for the long term prospects for the oil and gas mar- 
kets in Western Canada due to the underlying fundamentals 
of the industry. 

In the U.S., the overall weak oil and gas industry will 
potentially affect all drilling including our strategic alliance 
with Snyder Oil Corporation. 

Kenting Europe will be faced with the challenge of 
continuing to find replacement work now that the drilling 
activity at Sellafield has been substantially reduced. 

We are optimistic that Kenting will grow internationally 


in 1995 as it continues to pursue opportunities in selected 
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DRILLING SERV ices 


Kenting Kenting Kenting Kenting 

Maximum Depths Hi-Tower Sedco Apollo Europe Total 
2,400 m ( 7,800 ft) — 30 9 4 43 
3,100 m (10,500 ft) a 5 5 2 tS) 
3,800 m (12,500 ft) 2 = 6 I IS, 
4,600 m (15,100 ft) 6 ~ 3 2 11 
7,600 m (25,000 ft) 4 = = = 4 
29 35 23 9 96 


markets where the company feels its growth and return 
objectives can be met. 

Although we are optimistic that there will continue to 
be an active drilling market in Canada in 1995, it is likely 
several of the market conditions which positively influenced 
this business in 1994 may not be duplicated to the same level. 
While oil prices have been stable, natural gas prices have 
started 1995 at significantly lower levels than 1994 as a 
result of an increased supply and additional storage capacity 
brought on line in 1994. Unseasonably mild weather in North 
America in the 1994/1995 winter season has also contributed 
to the weaker gas pricing. 

The long term outlook for the oil and gas industry 
remains positive as increased industrial output from North 
American economies will require a reliable stream of oil and 
natural gas products. In addition, energy consumption in 
developing countries is expected to increase dramatically 
into the next decade as these emerging economies experience 


high levels of growth. 
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International markets for the Kenting Group also showed increased 
activity in 1994. Drilling days at Kentings European operations were 
1,604, up 39 percent from 1,158 in 1993. Drilling days with Kenting 
Apollo, Kentings U.S. operation, were 4,193, up 20 percent from 3,485 
last year. 


TRUCK LEASING AND RENTALS 
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LEADERSHIP IN TRUCK LEASING PRODUCTS AND SERVICES 
Rentways truck leasing and rentals business completed its fourth straight year of double digit growth 
and continued to benefit from market share gains in an improving economy. Rentways strategy has 
positioned the business to take a strong leadership role in the growing out-sourcing market involving 
the purchaselleaseback and management of the truck fleets of large companies. 


Revenues at Rentway were $97.5 million, up 16.0 percent 
from $84.0 million last year as a result of the successful expan- 
sion of its truck fleet to 4,400 units, growth of the company’s 
complete “Trukcare” maintenance services and the opening of 
new locations in both Canada and the United States. 

Pretax earnings were $6.7 million, up 36.7 percent from 
$4.9 million in 1993 as a result of higher revenues, improved 
margins and a strong resale market for used trucks. The 
return on shareholders’ equity was 13.6 percent compared 
to 13.0 percent for 1993. 

Rentway’s services include the provision of custom engi- 
neered trucks, financing, fleet management and maintenance 
services. Our full service lease package provides customers with 
a complete, high quality vehicle management service pack- 
age. Our commercial rental fleet features the largest and most 
up-to-date tractor rental fleet in Canada. “Trukcare” is our 
comprehensive fleet management and maintenance program 
for non-lease customers. The project rental activity provides 


field oriented vehicles to the resource and construction 


Rentways commercial rental fleet offers customers short-term and longer 
term rentals of a variety of truck and tractor units. 
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industries. The combination of these products and the 
commitment of our employee team to exceeding customers’ 


expectations have made Rentway a leader in the leasing industry. 


EXPANDING NETWORK 

In 1994, Rentway continued to pursue its goal of 
creating the best national network of heavy truck service 
shops in Canada. In this regard, Rentway expanded to 
Moncton, New Brunswick, through the purchase of 65 units 
and other assets of Midway Truck Rentals. Rentway also 
opened its third facility in the Vancouver, British Columbia.; 
market at Annacis Island, and moved its Ottawa, Ontario, 
operations to a larger, more efficient facility. 

These moves reflect part of Rentway’s overall strategy 
of getting closer to our customers — physically, as partners 
who understand their needs, plus the continual addition of 
new value-added services. 

In our United States operations, we opened a new 
branch in Detroit, Michigan,in early 1994 to complement 
the existing operation near Toledo, Ohio. Revenues from 
these two facilities increased throughout 1994 due to new 
customers and the expansion of our relationship with 
Customized Transportation Inc. (CTI). CTI is a leader in 
the North American dedicated logistics market, particularly 
in the automotive sector and has been working with Rentway 
on several projects in Canada to meet the logistical needs of 
Chrysler's L.H. car manufacturing plant in Bramalea, Ontario. 

Rentway is committed to growing and expanding its 
operations in the United States. Rentway will build upon 
its Canadian reputation, the growing north-south flow 
of truck traffic and the presence in the U.S. market of 


Trimac Transportation. 


RENTWAY RENTWAY INC. 
REVENUES Summary (thousands of dollars) 1994 1993 1992 


(MILLIONS OF DOLLARS) 

Revenues $ 97,511 $ 83,968 $ 65,938 
Earnings before interest and taxes 15,090 11,129 7,907. 
Pretax earnings 6,740 4,922 2,398 
Cash from operations 32,912 26,531 20,802 
Identifiable assets 182,961 RODS) 105,234 
Long-term debt* 133,657 88,108 72,952 
Depreciation and amortization 31,218 25,696 20,184 
Net capital expenditures 75,190 48,944 42,322 
Return on equity (%) 13.6 13.0 8.6 
“Includes intercompany debt with the parent company of: 1994—$ 6,000 


1993 —$ 6,000 
1992 — $10,000 


Rentway full service lease programs provide clients with custom engineered trucks, financing, preventive maintenance and fleet management ser- 
vices. Full service lease packages run for terms.averaging four years and are provided to clients through maintenance facilities similar to this 
Montreal West branch that opened in early 1994. 


TRUCK LEASING AND RENTALS 


“°TRUKCARE”? AND 
““TRUKCARE P.M.’”? SERVICES 


We were very pleased by the continued success of our 
Trukcare services in 1994. Trukcare provides fleet mainte- 
nance and management services to non-lease customers 
through our national network of shop facilities and through 
specialized mobile maintenance vehicles. Truckcare P.M. 
features a complete truck management service for customer- 
owned vehicles, including scheduled preventive maintenance, 
fulfillment of all regulatory/safety/warranty requirements, as 
well as detailed financial reporting/analysis and budgeting. 
Our comprehensive Trukcare P.M. program continues to 
receive a very favourable response from customers including 
the Mackie Group of Oshawa who have committed their 
complete fleet to this program. At the end of 1994, there 
were over 1,500 units on Trukcare P.M. contracts with new 


customers committed to commence in early 1995. 


PlusAlpha )uality 


During 1994, we continued to intensify our commitment 


to all aspects of quality and customer service, under the 
umbrella of our Plus Alpha Quality program. This includes 
empowering all employees to raise customer service levels, to 
improve processes and eliminate waste. Gains were achieved 


during 1994 in reducing the time required for a wide variety of 


ALBERTA 
BRITISH 


COLUMBIA 


MANITOBA 
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Rentway operates a Canada-wide network of heavy truck service shops 
for its Trukcare and Trukcare PM. programs. The Mackie Group of 
Oshawa is among the customers participating in this program as well as 
Rentways full service lease and commercial rental programs. 


business processes including new unit approvals, work orders 
and accounts payable. These breakthroughs in establishing 
new benchmark standards were achieved both by individuals 
and by cross-functional teams. 

Rentway continued to invest in information technology 
to support our employees in their efforts to improve quality. 
Significant progress was made on our new shop management 
system. This system enhances productivity by automating 
many of the functions involved in maintenance and control 
of truck fleets. 

Rentway continued to invest in training programs for all 
employees. In addition, the fuel tax, licensing and permitting 
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RENTWAY 
LOCATIONS 
AS OF 

APRIL 1, 1995 


BRITISH COLUMBIA 


3 
ALBERTA 6 
SASKATCHEWAN 2 
MANITOBA 1 
ONTARIO 17 


QUEBEC 


WASHINGTON 


6 
NEW BRUNSWICK 1 
1 
MICHIGAN 1 

1 


¥ 


OHIO 
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TRUCK LEASING AND RENTALS, 


capabilities offered through our wholly-owned subsidiary L & S 
Transportation Services were expanded and upgraded. During 
1994, Rentway also initiated the process of applying for 


ISO-9000 registration on a company-wide basis. 


In 1994, Rentway continued to enhance its reputation 

as an industry leader in providing out-sourcing services. It has 
built its reputation through a: 
¢ high quality national network of local employee teams 
and service shops; 
unique combination of financial stability/capacity and 
its flexibility in customizing specific solutions for each 
customer's needs; 
formal quality process and commitment to documented 
partnerships and a “win-win” mind set; 
partnership arrangements with specialized dedicated 
logistic suppliers. 
In late 1994, Rentway was awarded two additional sig- 
nificant out-sourcing contracts. The first of these was with 
Maple Leaf Foods and as a result, Rentway opened a new 
branch in Burlington, Ontario March 1, 1995. 

Rentway also received from Coca-Cola Beverages Ltd. its 
largest order for full service lease business in Canada when it 
acquired Coca-Cola's Prairie District truck fleet of 378 units. 
This fleet will be upgraded to new units on a scheduled basis. 


This full-service lease agreement involves 13 locations in 
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Alberta, Saskatchewan and Manitoba and will be serviced 


through six Rentway shop facilities. 


We feel the opportunities for growth for Rentway and 
the leasing industry are positive. The trend to out-sourcing of 
truck fleet requirements by large, sophisticated companies to 
companies like Rentway is expected to continue. Rentway is 


well-positioned to benefit from this trend. 


! 


| 
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Rentway works with companies like the H.J. Heinz Company of Canada 


for their complete trucking fleet requirements. 
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ENVIRONMENTAL SERVICES 


$8.9 million pretax. 


Expanded service offerings and increased market penetration allowed Tri Waste to increase revenues 
to $28.0 million from $10.3 million last year. However, as a result of continued losses from opera- 
tions, Trimac examined the carrying value of TriWaste’ assets and recorded a writedown of 


Results from TriWaste were below expectations. Although 
revenues increased to $28.0 million from $10.3 million in 1993, 
the loss from operations was $15.2 million compared to a loss 
of $4.7 million last year. The loss in 1994 included a $8.9 million 
write-off of the value of certain fixed and mobile equipment. 
The reasons for the poor results in TriWaste included: 
delays in the construction and commissioning of new 
mobile equipment which caused higher than expected 
costs and some losses from fixed price antec 
lower than anticipated volumes of waste in some seg- 
ments of the small quantity generator market; 


a high level of overhead costs due to the infrastructure that 


exists to service waste generators with both fixed and 


mobile equipment in several geographic markets. 

TriWaste is determined to focus its operations in 1995 on 
a more narrow range of products and services and in more 
geographically concentrated areas. In this regard, TriWaste 
has decided to exit the photographic fixer recycling market. 

Despite the poor financial results, Tri Waste did make pro- 
gress in developing its mobile equipment which uses thermal 


technology. For example, in 1994, TriWaste was active in provid- 


Mobile Equipment 
Tri Wastes Thermal Phase Separator technology, or TPS, utilizes indirect 
heating as the principal process to separate water and hydrocarbon contamt- 
nants from soils, sludges and other solid host materials. It is well-suited to 
removing PCBs or creosote. Tri Waste has the only operating and approved 
mobile technology for the treatment of PCB contaminated soils. Tri Waste 
treated over 4,000 tonnes of contaminated soils using TPS in 1994. 


ing hazardous waste solutions that included the treatment of 
4,000 tonnes of soil using thermal phase separator equipment. 
This process utilizes heat treatment and vapour recovery to 
treat contaminated soil. In addition, approximately 35,000 
tonnes of soil were treated using thermal desorption technology, a 
process that works at a lower heat than thermal phase separation. 

In the small quantity generator market, Tri Waste com- 
pleted the acquisition of a 60 percent interest in CleanCare 
Corporation which is active in the Seattle/Tacoma area. The 
company is a recycler of auto after-market hazardous wastes 
and provides a “one stop shop” for customers by offering 
collection, reclamation and sale of high quality reclaimed 
products. The acquisition gives TriWaste a significant market 
network in the U.S. northwest and access to additional tech- 
nology. Also servicing the small quantity generator market is 
a 50.1 percent owned solvent recycling facility in Raymond, 
Alberta. This plant accepts solvent based waste products which 
are recycled and returned as new product to various customers. 

In other niche markets, TriWaste continues to expand 
operations that have been successful such as TriWaste’s 
RecoverALL Bin Program. This is a container program 
designed for industrial waste generators such as automotive 
shops, oil and gas operations, small industrial plants, printers 
and other industrial operations. 

TriWaste also provides reclamation and abandonment 
services for oil and gas well sites through Calgary-based 
TRS Abandonrite. This operation provides services specifically 
for the oil and gas industry in Western Canada and reclaims 
completed well sites to comply with environmental legislation. 
Services include well abandonments, well lease surface reclama- 
tion and waste drilling mud management. Revenues in 1994 
grew as the high level of activity in the Canadian oil patch 
generated a higher level of activity compared to 1993. 
TRIWASTE 


(thousands of dollars) 1994 1993 1992 
Revenues $ 28,048 $10,293 $ 1,745 
Pretax loss $(15,219) $(4,666) $(1,182) 


ASSOCIATED COMPANIES 


its core operations. 


Pretax earnings from associated companies increased to 
$11.2 million in 1994 from $10.4 million in 1993 due primar- 
ily to the improved results at Chauvco Resources and inclusion 
of BOVAR Inc.’s results in equity earnings. 

Based on the closing Toronto Stock Exchange prices, 
the pretax market value of these investments totalled 
$222.4 million or $5.53 per Trimac share on December 31, 
1994 compared to $183.7 million or $4.53 per Trimac share 
at December 3.1, 1993. 


S 
BANISTER 
WwW 
BANISTER FOUNDATION INC. 


Trimac Ownership — 24% (Symbol: BAC — TSE) 

Banister Foundation Inc. is a diverse Canadian con- 
struction company active in pipeline, civil, nuclear, building, 
utility and industrial construction. 

Banister Foundation results were weaker in 1994 princi- 
pally due to lower activity in the pipeline construction business. 
Revenues for the year were $527.1 million, up 12 percent 
from $468.8 million last year. Earnings were $4.7 million 
($0.61 per share), down 53 percent from $10.1 million 
($1.63 per share) in 1993. 


ASSOCIATED COMPANIES 


Number of common 
shares owned as at 


Company December 31, 1994 
BOVAR Inc. 39,118,065 
Chauvco Resources Ltd. 6,473,392 
Banister Foundation Inc. 1,865,104 
Intera Information Technologies Corporation DD PANADSS: 
Taro Industries Limited 8,632,199 
Others 

Total 


LEADERSHIP THROUGH EARNINGS PERFORMANCE 

Trimacs investments in associated companies benefited from the strength in the oil and gas sector in 
Canada and continued to provide Trimac with both earnings growth and related business opportuni- 
ties. Trimac is committed to the strategy of investing in companies which create value and synergy with 


Banister Foundation’s backlog strengthened in 1994 due 
to its involvement in the $1 billion Highway 407 project in 
Toronto and a $400 million hydro electric project in India. 

Banister Majestic Inc., the pipeline subsidiary of Banister 
Foundation, was awarded a $65 million contract to construct 
a natural gas pipeline for NOVA Gas Transmission Ltd. in 
Alberta and a $13 million contract to build a pipeline in Sarnia, 


Ontario for Union Gas Limited. 


BANTREL 


BANTREL INC. 
Trimac ownership — 25% 

Bantrel is an engineering, procurement and construction 
management company providing services principally to the 
Canadian petroleum industry. 

Earnings from this privately held company were down in 
1994 compared to 1993. In January 1995, Bantrel’s backlog 
increased significantly when it was awarded the Upgrading 
Expansion Project at the Suncor Oilsands plant. This project 
will increase throughput at the operation and is one of the 


largest projects of its type in Canada. 


Carrying value 

Percent as at December 31 
1994 1993 1992 

(thousands of dollars) 
47.7% $ 15,332 $ = $ = 
14.5% 39,772 34,935 305177 
24.1% 24,415 23,636 16,161 
40.0% 12,473 8,151 8,060 
15.0% 6,527 Day - 
2,093 1,810 4,565 
$100,612 $71,483 $58,963 


Trimac’s share of earnings before taxes $ 11,239 $10,437 $ 7,444 


ASSOCIATED COMPANIES 
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BOVAR INc. 
Trimac Ownership — 48% (Symbol: BVR — TSE) 

BOVAR provides environmental and waste management 
services to industry and governments in Canada and inter- 
nationally. It is the operator and 60 percent owner of the Alberta 
Special Waste Management Centre, a joint venture with the 
Alberta government. The joint venture’s principal asset is a 
hazardous waste treatment and disposal facility located in 
Swan Hills, Alberta. BOVAR also provides-environmental 
consulting and technical services, and manufactures process 
analytical equipment used for air quality monitoring. 

In January 1994, Trimac’s ownership in BOVAR was 


reduced to 48 percent from 58 percent as a result of a BOVAR. 


share issue in which Trimac did not participate. 

Revenues for the year were $80.5 million, up 60 percent 
from $50.4 million last year. Earnings from continuing opera- 
tions were $7.1 million ($0.09 per share) up from $522,000 
($0.01 per share) in 1993. 

BOVAR’s earnings increased from 1993 levels as a result 
of the commissioning of a new 37,500 tonne per year incin- 
erator at its 60 percent owned Swan Hills, Alberta hazardous 
waste facility. Subsequent to December 31, 1994, the Alberta 
government approved the importation of hazardous waste 
from outside the province which creates the potential for a 
significant increase in the utilization of the facility. 

BOVAR Biomedical Services Inc. received permission 
from the Alberta government to import biomedical waste from 
outside the province which improved utilization at the Beisecker, 
Alberta plant. 

In May, the Malaysian government approved the bid 
by BOVAR and its joint venture partner, Progressive Impact, to 
privatize Malaysia's environmental data monitoring system. 
With the approval, the joint venture group will install 60 
fixed and mobile air monitoring stations and establish an 


Environmental Data Centre in 1995. 
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CHAUVCO RESOURCES LTD. 
Trimac Ownership — 15% (Symbol: CHA — TSE) 

Chauvco Resources is an intermediate oil and gas explora- 
tion and production company with activities in Western Canada 
and Argentina. 

Chauveo results improved in 1994 as a result of increased 
natural gas production volumes in Canada and Argentina com- 
bined with higher Canadian natural gas prices. Revenues for 
the year were $189.1 million, up 19 percent from $159.0 million 
last year. Earnings were $29.1 million, ($0.65 per share) up 
3 percent from $28.2 million ($0.64 per share) in 1993. 

Crude oil and natural gas liquids production averaged 
20,754 barrels per day, an increase of 5 percent over 1993 
levels of 19,689. Average daily production of natural gas 
rose to 84.9 million cubic feet versus 55.0 million cubic feet 
ino: 

In addition to the record crude oil, natural gas liquids and 
natural gas production, the company was also involved in three 
major acquisitions in Argentina including the purchase of an 
additional 11.66 percent interest in Chauvco’s currently held 
Tierra del Fuego properties. 

In March, 1995, Chauvco reached an agreement with a 
syndicate of investment dealers for the issue from treasury of 
3,500,000 common shares at a price of $15.75 each for gross 
proceeds of $55,125,000. Trimac participated in the issue and 
agreed to subscribe to 400,000 common shares resulting in a 
change in Trimac’s ownership to 14.3 percent of common shares 
outstanding from 14.5 percent before the issue. Chauvco will 
use the proceeds of the issue to finance its ongoing explo- 


ration, development and property acquisition programs. 


COMPUTALOG 


COMPUTALOG LID. 
(Warrants) (Symbol: CGH — TSE; CLTDF — NASDAQ) 
Computalog provides electronic wireline logging and 


directional drilling services to the oil and gas industry. 


ASSOCIATED COMPANIES 


Trimac holds warrants to purchase up to 2,000,000 
common shares of Computalog at $2.00 per share, expiring 
December 31, 1997. If exercised, Trimac would hold 16 percent 
of the outstanding shares of Computalog. The warrants were 
issued to Trimac in connection with a loan advanced to 
Computalog in 1992 which was repaid in 1994. 

Revenues for Computalog for the year were $114.4 million, 
up 28 percent from $89.1 million for the same period last year. 
Net income was $12.6 million, ($1.69 per share) up 37 percent 
from $9.2 million ($1.32 per share) in 1993. 
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2444 INTERA. 
INTERA INFORMATION 


TECHNOLOGIES CORPORATION 
Trimac Ownership — 40% (Symbol: ITT:A — TSE, ASE; 
IITCF — NASDAQ) 

Intera is a multi-national company which develops and sells 
computer software, advanced scientific and engineering 
services, and digital mapping products to major petroleum com- 
panies and governments. Trimac increased its holdings in Intera 
to 40 percent from 18 percent by acquiring an additional 
1.2 million shares in September 1994. 

Revenues for Intera’s fiscal year ended September 30, 1994 
were US $67.6 million, down 8 percent from US $73.2 million 


for the same period last year. Losses were US$7.7 million, 


ASSOCIATED 
COMPANIES 
PRETAX EARNINGS 


(MILLIONS OF DOLLARS) 


($1.38 per share) compared to a profit of US $1.8 million ($0.32 
per share) in 1993. The loss in 1994 included a US $6.4 million 
provision for mapping and reconnaissance assets, and losses 


from discontinued operations of US $1.7 million. 


PoLuN 
oy TARO INDUSTRIES LIMITED 


Trimac Ownership — 15% (Symbol: TIN — TSE) 

Taro is involved in the manufacture, sale and servicing of 
oilwell pumping and flow control products, as well as drilling 
and well servicing equipment used to enhance production 
in the petroleum industry in Canada and internationally. 

Results improved in 1994 as the company benefited from 
the high level of activities in the Canadian oil and natural gas 
markets. Revenues for the year were $59.2 million, up from 
$17.8 million for the same period last year. Earnings were 
$3.9 million, ($0.07 per share) up from $632 thousand ($0.03 
per share) in 1993. The company also expanded its revenue 
base in 1994 with the acquisitions of Starburst Electronics, 
a manufacturer of electronic recorders used for monitoring 
down-hole conditions in oil and gas wells, and Griffin Pumps, 
a manufacturer of progressing cavity pump systems used for 
producing oil from wells. In addition, Taro Compression 
Systems manufactures large compression systems primarily 


for the Canadian natural gas industry. 


DELIVERING VALUE THROUGH LEADERSHIP 
Earnings from Trimac’s associated companies have continued to provide value to 


Trimac’s shareholders. Trimac’s objectives with investments in associated companies 


is to identify businesses which can offer Trimac’s core operations related business 


opportunities and where Trimac feels there is a significant potential for value creation. 
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MANAGEMENT DISCUSSION @ ANALYSIS 


OPERATIONS 


SUMMARY 

Total revenues in 1994 were $687.2 million, an increase of $68.4 million from 1993. All business units recorded higher 
revenues in 1994 with the largest increase occurring in Kenting Energy Services due mainly to the increased demand for 
drilling services in Canada. Trimac ceased to consolidate the financial statements of BOVAR Inc. effective January 31, 
1994 as a result of a common share issue by BOVAR in which Trimac did not participate. Consolidated revenues in 1994 
include $3.7 million with respect to BOVAR. 

Earnings, before discontinued businesses and extraordinary item, were $43.4 million ($1.07 per share) compared to 
$27.7 million ($0.70 per share) in 1993. Most of the earnings increase is attributable to the higher activity levels in 


Kenting Energy Services. 


TRANSPORTATION 


(thousands of dollars) 1994 1993 1992 
Revenues — Canada $209,240 $192 515 $ 183,429 
— United States 143,544 13L 73! 120,810 
$352,784 $ 324,246 $ 304,239 
Pretax earnings — Canada $ 12,731 $ 11,935 $ 9,400 
— United States 3,585 1,019 1,966 
$ 16,316 $ 12,954 $ 11,366 


Canada 

Revenues of $209.2 million were up $16.7 million (8.7%) over 1993 levels. Revenues were up in all geographic regions 
with the larger increases occurring in Alberta, due mainly to higher levels of cement hauling, and in Ontario, due to the 
acquisition of the private fleet business of Provmar Transport Inc. in May, 1994 and increased levels of petroleum hauling. 

Pretax earnings in 1994 were $12.7 million, an increase of $0.8 million from 1993. In addition to higher revenue levels, 
the improved earnings were the result of higher margins in British Columbia, due in part to a change in product mix, and 
improved efficiencies in Ontario. 

United States 

Revenues of $143.5 million increased by $11.8 million (9.0%) from last year. Approximately $7.9 million of the 
increase was due to the change in the Canadian/ U.S. dollar exchange rate. The balance of the increase arose mainly from: 

* increased activity at the Haywood, CA and Bristol, PA dedicated terminals which serve Rohm and Haas, a specialty 

chemical manufacturer; 

° the full year effect of the August, 1993 acquisition of Pacific Trucking in the Seattle, WA market; and 

° higher levels of dry bulk hauling in most of the Texas branches. 

The full year effect of the October, 1993 closure of a nickel smelter at a Cominco subsidiary resulted in reduced 
revenues of approximately $US 1.3 million. Also, the hauling associated with the construction of a new airport in Denver, 
CO, completed in 1993, contributed approximately $US 2.4 million in revenue last year. 

Pretax earnings of $3.6 million represented a substantial improvement from $1.0 million in 1993. The largest improve- 


ment occurred in the midwestern U.S. operations due to a consolidation of the fleet size and improved operating efficiencies. 
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DRILLING 


(thousands of dollars) 1994 1993 1992 
Revenues — Canada $148,531 $ 102,621 $ 49,486 
— United States 38,167 33,596 21791 
— Europe 18,376 13,559 14,296 
$205,074 $ 149,776 © 91573 
Pretax earnings (loss) | — Canada $ 34,588 » 15,328 $ 55) 
— United States (50) 307 (84) 
— Europe 817 2,415 2,097. 
— Corporate and International (1,726) (1,091) (956) 
$ 33,629 $ 16,959 $ (494) 


Canada 

Revenues increased by $45.9 million (44.7%) to $148.5 million. Higher natural gas prices in the first half of the year 
combined with increased liquidity, as a result of a strong equity market in 1993, resulted in further increases in the demand 
for oil and gas exploration and development drilling. 

Sedco Drilling, Kenting’s shallow drilling contractor, increased activity to 8,182 drilling days in 1994, compared to 
6,932 in 1993. This activity represented a 68% average utilization in 1994 compared to 59% in 1993. Revenues of $80.8 
million in 1994 were up $18.8 million from 1993 reflecting the increased activity. Pretax earnings were $22.4 million 
compared to $11.9 million last year. Earnings were positively affected by the higher activity levels and an improved daily 
contribution margin. 

Kenting Hi-Tower, involved in deep drilling, had 5,738 drilling days in 1994, a 49.9% improvement over 3,827 
drilling days in 1993. Average utilization was 57% compared to 39% last year. Revenues increased to $67.6 million from 
$40.6 million last year. Pretax earnings grew to $12.2 million from $3.4 million last year as a result of the substantially 
higher levels of activity and an improved daily contribution margin. 

United States 

Revenues from U.S. drilling operations increased to $38.2 million in 1994 compared to $33.6 million last year. 
Approximately $1.5 million of this increase was due to the weaker Canadian dollar. The balance of the increase was due 
principally to increased activity as 4,193 drilling days were attained in 1994 compared to 3,485 in 1993. 

A small loss was recorded in 1994 compared to a small profit last year. Overall drilling activity in the U.S. has not 
increased. Consequently, day rates and contribution margin did not change significantly from 1993 levels. Our alliance 
with Snyder Oil Corporation resulted in increased activity, however, a lower overall contribution margin was experienced 
due to equipment utilization problems which have since been corrected. 

Europe 

Revenue increased to $18.4 million from $13.6 million in 1993 reflecting the increase in drilling days to 1,604 from 
1,158 in 1993. 

Pretax earnings of $0.8 million were down from $2.4 million in 1993 as a result of a wind-down of activities due to 


the substantial completion of a contract at Kenting’s Sellafield, U.K. operations. 
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TRUCK LEASING AND RENTALS 
(thousands of dollars) 1994 1993 1992 
Revenues $ 97,511 $ 83,968 $ 65,938 
Pretax earnings $ 6,740 $ 4,922 % 2,398 

Revenues of $97.5 million were up $13.5 million (16.1%) over 1993 levels. Growth occurred in all product lines with the 
largest increases in full service lease and commercial rentals. | 

Pretax earnings were $6.7 million compared to $4.9 million in 1993 due to: 

¢ higher margins and increased activity in full service leasing; 

¢ the September, 1994 acquisition of Midway Truck Rentals in Moncton, NB; and 


¢ resale gains of $3.8 million pretax compared to $3.0 million pretax in 1993, reflecting the continuing strong used truck market. 


ENVIRONMENTAL! 


(thousands of dollars) 1994 1993 1992 
Revenues : $ 28,048 $ 10,293 S$ 1.745 
Pretax loss $ (15,219)? $ (4,666) $ (1,182) 


1. Includes results of TriWaste, Trimac’s wholly owned operation. 
2. Amount is after an $8.9 million charge with respect to a write-down of assets. 


TriWaste lost $15.2 million in 1994 compared to a loss of $4.7 million in 1993. The loss in 1994 includes a pretax 
$8.9 million charge to reflect the revaluation of TriWaste’s fixed and other assets. The 1994 loss, after recording a tax recovery, 
reduced earnings by $7.5 million or $0.19 per share. 

Results at TriWaste were substantially below expectations. Increased losses from operations arose as a result of: 

¢ delays in the successful commissioning of new mobile equipment; 

¢ lower than anticipated volumes in some small quantity waste generator markets; and 


¢ higher than expected costs in maintaining the required infrastructure to support its revenue base. 


ASSOCIATED COMPANIES 


Pretax earnings from Trimac’s investments in associated companies was $11.2 million compared to $10.4 million last year: 


Trimac’s share of pretax earnings 


Company % Ownership’ 1994 1993 
Gusnane of iillen) 
Banister Foundation Inc. 24.1 $ 1,894 $ 4,068 
BOVAR Inc.’ 47.7 3,437 — 
Chauvco Resources Ltd. 14.5 5,902 4,945 
Intera Information Technologies Corporation 40.0 (914) 297. 
Taro Industries Limited? 15.0 643 499 
Other — a7 328 
$ 11,239 $ 10,437 


1. As at December 31, 1994. 

2. ‘Trimac owned 58% of BOVAR from September 30, 1992 to January 31, 1994 and consolidated BOVAR’s financial statements during that period. 
Trimac did not participate in a share issue by BOVAR in January, 1994 and consequently Trimac’s interest was reduced to 48%. Trimac has used 
the equity method to account for its investment in BOVAR since that date. If Trimac had used the equity method to account for its investment 
throughout 1994 and 1993, Trimac would have recorded $3.3 million in pretax earnings in 1994 and $410,000 in pretax earnings in 1993. 

3. Includes results from ALPECO Limited from January 1, 1993 to September, 1993 at which time Trimac sold its 45% interest in ALPECO to Taro 


in exchange for a 15% interest in Taro. 
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Earnings at Banister were down substantially in 1994 due principally to lower levels of pipeline construction activity. 

BOVAR’s earnings increased from 1993 levels as a result of the commissioning of a new 37,500 tonne per year incin- 
erator at its 60% owned Swan Hills, Alberta hazardous waste facility. BOVAR’s investment in the Swan Hills plant earns 
a rate of return which is guaranteed by the provincial government. 

_ Earnings from Trimac’s investment in Chauvco increased in 1994. Chauvco increased its average oil production 
to 20,754 barrels per day from 19,689 barrels per day in 1993. Natural gas production also increased as average daily 
production was 84.9 million cubic feet compared to 55.0 million cubic feet in 1993. Most of the increased oil pro- 
duction was in Canada, whereas gas production increased in Canada and in Argentina, due in part to an April, 1994 
acquisition of additional properties. 

Trimac recorded a loss from its investment in Intera in 1994 compared to a profit last year. Intera recorded a pretax 
$US 6.4 million write-down in the value of its mapping assets due to a substantially reduced scale of operations. The effect 
of this write-down to Trimac was to reduce its pretax equity earnings by $1.6 million. Intera also recorded a loss from its 
discontinued airborne geophysical and meteorological business resulting in a $0.4 million loss to Trimac. 

Taro reported improved earnings in 1994 as a result of higher activity levels in the Western Canadian oil and gas 


exploration and development market. 


INTEREST EXPENSE 

Interest expense on long-term debt of $12.9 million was $0.7 million higher than 1993. The consolidation of 
BOVAR’s financial statements throughout 1993 and in January, 1994 resulted in the inclusion of $0.2 million in interest 
expense in 1994 and $2.8 million in 1993. Excluding these amounts attributable to BOVAR, year-over-year interest 
expense increased by $3.3 million due to: 

¢ higher levels of debt in transportation and truck leasing due to higher levels of capital spending; and 


* increased average cost of borrowing from 6.0% in 1993 to 6.7% in 1994. 


INCOME TAX EXPENSE 

Income tax expense in 1994 of $5.3 million represents an effective tax rate of 10.9%. This compares to an effective 
tax rate of 24.5% in 1993. Tax expense in each year was reduced by the application of previously unrecorded tax loss 
carryforwards reducing the income tax rate by 35.9 percentage points in 1994 and 26.0 percentage points in 1993. 

At December 31, 1994 Trimac had fully utilized the tax losses and costs obtained in the 1989 BOVAR acquisition 
(see Note 3 to the consolidated financial statements). Consequently, Trimac anticipates its consolidated effective tax rate 


will approximate statutory rates in 1995. 


Loss FROM DISCONTINUED BUSINESSES 
Trimac recorded $0.4 million as a loss from discontinued businesses reflecting its equity share of a loss recorded by 
Intera on the discontinuance of its airborne geophysical and meteorological business. The 1993 loss from discontinued 


businesses of $0.3 million related to carrying costs of property held for sale by BOVAR. 
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EXTRAORDINARY ITEM 

The relaxation of the requirements for obtaining intrastate hauling authority in the United States, effective 
January 1, 1995, has eliminated much of the value of these authorities. Consequently, Trimac has written off the 
value attributed to these authorities on its balance sheet and recorded the $1.5 million after-tax charge as an extra- 


ordinary item. 


NET EARNINGS 
Net earnings were $41.5 million ($1.02 per share) compared to $27.4 million ($0.69 per share) in 1993. 


PRIOR PERIOD ADJUSTMENT 
In 1994, Trimac reached final settlement in a litigation matter commenced in 1987 by a former officer and director. 
This settlement, including related costs, totalled $2.0 million less than had previously been provided. Consequently, a 


prior period adjustment, increasing retained earnings by this amount, was recorded in 1994. 


CAPITAL EXPENDITURES 

Net capital expenditures were $140.1 million in 1994 compared to $155.4 million in 1993. 

Net capital expenditures in Canadian transportation were $19.8 million, an increase of $2.5 million from 1993. 
In U.S. transportation, net capital expenditures of $13.4 million were down significantly from the 1993 investment of 
$22.8 million. The 1994 amount included $4.4 million with respect to the completion of new facilities required to ser- 
vice increased business from Rohm and Haas. In 1993, $9.9 million was expended on these facilities. In addition, the 
1993 amount included $2.7 million for the acquisition of the assets of Pacific Trucking. There were no significant 
acquisitions in 1994. 

Net capital expenditures in drilling services were $20.2 million compared to $12.4 million in 1993. Approximately 
80% of this amount was expended in Canada and included the purchase and construction of 3 rigs and the acquisition of 
new drill pipe and related equipment to service the substantially higher levels of drilling activity in the Canadian oil and 
gas industry. In the United States, $1.2 million was used to purchase and construct two new rigs to service the expanded 
alliance with Snyder Oil Company. 

Net capital expenditures in truck leasing and rentals were $75.2 million, up from $48.9 million in 1993. The increase 
is attributable to: 

¢ new full service lease business obtained principally in eastern Canada; 

¢ the replacement of end-of-lease vehicles to former customers of Intercan Leasing, a competitor whose assets were 

acquired by Rentway in 1993 and 1992; and 

¢ the expansion of the commercial rental fleet from 699 vehicles to 873 vehicles to service new full service lease 

business and the increasing customer demand for this product. 

‘TriWaste invested $10.2 million in net capital expenditures in 1994 compared to $6.5 million in 1993. Most of 
the 1994 capital expenditures were related to the completion and commissioning of mobile equipment. 


Approximately $2.9 million was invested in upgrading and expanding fixed treatment facilities in Raymond and 
Redwater, Alberta. 
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INVESTMENTS AND ACQUISITIONS 


In January, 1994, Trimac invested $3.0 million to purchase an additional 2.7 million common shares of Taro 


Industries Limited. This purchase was made pursuant to a special warrants issue by Taro and enabled Trimac to maintain 


its 15% interest in that company. 


- Also in January, 1994, BOVAR purchased Concord Corporation, a Toronto, Ontario based provider of environmen- 


tal services, for $3.3 million. 


Trimac purchased 1.2 million additional common shares of Intera for $6.2 million in September, 1994. This purchase 


increased Trimac’s interest to 40% from 18%. 


In April, 1994, TriWaste purchased 60% of the outstanding shares of CleanCare Corporation, a private waste 


management company based in Tacoma, Washington for total consideration of $3.2 million. CleanCare’s businesses 


include the collection and processing of wastes from the automotive after market with operations principally in the 


greater Seattle/Tacoma area. 


NET CAPITAL EXPENDITURES AND INVESTMENTS 


Transportation Drilling Truck Leasing Environmental 


(thousands of dollars) Services Services and Rentals Services Other 
Net capital expenditures $ 33,114 $ 20,189 % 75,190 * 11,582 $ 60 
Investments 

‘Taro 3,000 

Intera G22) 

CleanCare 3,166 

Concord 3,264 

Other 239 (125) 
Total 1994 $ 33,114 $ 20,428 $ 75,190 » 18,012 i 95157 
Total 1993 $ 40,063 $ 13,297 $ 48,944 $ 54,513 $ 4,700 
Total 1992 % 25,273 $ 1,901 $ 42,322 $ 9,444 $ 20,609 


FINANCIAL RESOURCES & LIQUIDITY 


Total 
$140,135 


3,000 
6,222 
3,166 
3,264 
114 
$155,901 
$161,517 
$ 97,549 


Cash from operations was $102.5 million, up from $85.1 million in 1993. This $17.4 million increase is mainly 


attributable to higher earnings. 
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LONG-TERM DEBT 


(thousands of dollars) 1994 1993 1992 
Transportation Services $ 76,501 $75,031 $ 66,616 
Drilling Services 3,579 7,569 8,298 
Truck Leasing and Rentals 133,657 88,108 72052 
Environmental Services 

BOVAR an 87,390 43,022 

TriWaste 1,072 605 — 
Other oo — 8,389 
Less: intercompany debt included in above (6,000) (37,500) (22,500) 
Total $208,809 $ 221,503 $176,777 


Trimac’s philosophy with respect to subsidiary borrowing from third parties is to ensure that each subsidiary has 
sufficient equity capital to be able to borrow on the basis of its own balance sheet. 

Total long-term debt at December 31, 1994 was $208.8 million compared to $221.5 million at the end of 1993. 
Excluding the $87.4 million attributable to BOVAR at December 31, 1993, long-term debt increased by $74.7 million 
in 1994. 

Most of this increase occurred in truck leasing and rentals and is attributable to the substantial capital program in 
Rentway. Rentway strives to maintain a debt-to-equity ratio between 5:1 and 6:1. As at December 31, 1994 Rentway had 
a debt-to-equity ratio of 5.6:1. Rentway generally fixes the interest rate on debt used to finance assets which are under full 
service lease. This results in approximately 70% of its debt being at fixed rates for the term of the lease. Financing for rental 
units, which usually have a rental term of less than one year, is generally done at floating rates. 

Trimac purchased three interest rate cap agreements in 1991, two of which remain outstanding. These caps, covering 
approximately $Cdn 20.0 million and $US 10.0 million in notional principal amount, provide relief to Trimac if the 90 
day Bankers Acceptance rate rises above 11% for the Canadian dollar denominated portion and if the three month LIBOR 
rises above 9% for the United States dollar portion. 

Trimac uses excess cash balances to pay down operating and revolving lines of credit. Cash balances of $14.5 million 
at year-end were comprised of amounts used to collateralize letters of credit and other amounts which had not yet been 
used to reduce debt levels. At December 31, 1994, availability of credit from unused bank lines totalled approximately 
$57.0 million. 

Other than the above, Trimac’s borrowings are generally at floating rates. At the debt levels at December 31, 1994, 


a one percent increase in the prime or base rate will reduce net income by approximately $350,000 ($0.01 per share). 


OUTLOOK 

‘Trimac Transportation is encouraged by the growth experienced in 1994 and expects further growth in revenues and 
profits in both Canadian and U.S. operations. A reduction in economic activity, due to further increases in interest rates or 
other factors, would tend to reduce the growth that would otherwise be achievable. In the United States, the deregulation 


of intrastate hauling has the potential to open up new markets to Trimac. 
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Results at Kenting Energy Services in 1995 will be dependent to a large extent on the reaction of the Canadian oil and 
gas industry to the lower prices for natural gas which prevailed in the latter half of 1994 and continued into 1995. The 
Canadian Association of Oilwell Drilling Contractors has predicted that 10,900 wells will be drilled in 1995 compared to 
11,870 in 1994. In light of the uncertainty over this future direction, Kenting does not anticipate investing significant 
amounts of additional capital in the North American drilling market. 

Growth in truck leasing and rentals revenues and earnings is anticipated to continue in 1995, as the increasing trend 
of outsourcing vehicle requirements is expected to continue. Return on equity will likely flatten out in 1995, as Rentway 
invests additional capital to upgrade its systems. 

In 1995, TriWaste will focus on a more narrow range of services in an effort to reach break even levels in 1995. 

Earnings contribution from Trimac’s investments in its associated companies is related to both the overall level of 
economic activity and the activity in the oil and gas industry. 

Earnings are anticipated to improve at Banister due to increased pipeline construction activity and the full year effect 
of a large highway construction project in Ontario which commenced in 1994. 

BOVAR anticipates improved results due in part to the commissioning of its large kiln in Swan Hills, Alberta. The 
Government of Alberta, BOVAR’s partner in the Swan Hills facility, has publicly indicated its desire to restructure its own- 
ership in this business. 

Chauvco expects increased production from its properties in Canada and Argentina. Profits are dependent on both pro- 
duction levels and commodity prices. The annual effect of a $US 1 increase in the WT] price of oil increases Chauvco’s net 


earnings by $US 5.3 million. The effect to Trimac would be to increase after tax equity earnings by approximately $800,000. 
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MANAGEMENT REPORT 


The accompanying financial statements are the responsibility of management and have been prepared in accordance 
with generally accepted accounting principles and, where appropriate, reflect estimates based on management's judgement. 
In addition, all other financial and operating information contained in this annual report is the responsibility of manage- 
ment and is consistent with the information in the financial statements. 

Trimac maintains adequate systems of internal control to provide reasonable assurance as to the completeness and 
accuracy of all financial information as well as to safeguard its assets. These internal controls include the delegation of 
authority and the segregation of responsibilities in accordance with policies and procedures. 

The Board of Directors appoints an Audit Committee which is currently comprised of non-management directors. 
The Audit Committee meets at least twice a year with management and Price Waterhouse, Trimac’s external auditors. 
The Committee reviews, among other things, Trimac’s accounting policies, annual financial statements, the results of 
the external audit examination and the management discussion and analysis included in the annual report. The 
Audit Committee reports its findings to the Board of Directors so that the Board may properly approve the annual 


financial statements. 


Bye 


J.J. McCaig 4. j. Jackson 
President and Chief Executive Officer Vice President Finance and Chief Financial Officer 
February 13, 1995 


AUDITORS’ REPORT 


To the Shareholders of 
TRIMAC LIMITED: 


We have audited the consolidated balance sheets of Trimac Limited as at December 31, 1994 and 1993 and the con- 
solidated statements of earnings, retained earnings and changes in financial position for the years then ended. These 
financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on 
these financial statements based on our audits. 

We conducted our audits in accordance with generally accepted auditing standards. Those standards require that we 
plan and perform an audit to obtain reasonable assurance whether the financial statements are free of material misstatement. 
An audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements. 
An audit also includes assessing the accounting principles used and significant estimates made by management, as well as 
evaluating the overall financial statement presentation. 

In our opinion, these consolidated financial statements present fairly, in all material respects, the financial position of 
the Company as at December 31, 1994 and 1993 and the results of its operations and the changes in its financial position 


for the years then ended in accordance with generally accepted accounting principles. 


SOC Ll tLe 
Chartered Accountants Calgary, Alberta 


February 13, 1995 
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CONSOLIDATED STATEMENT OF EARNINGS 


Year ended December 31 
(thousands of dollars except per share amounts) 1994 1993 
REVENUES $687,163 $ 618,803 
OPERATING COSTS AND EXPENSES 
Direct 468,150 422,490 
Selling and administrative 91,029 91209 
Depreciation and amortization 68,594 64,390 
Gain on sale of fixed assets (6,294) (2,514) 
Write-down of assets (Vote 11) 8,892 ane 
630,371 575,575 
OPERATING EARNINGS 56,792 43,228 
Associated companies — earnings (/Vote 6) 11,239 10,437 
Interest expense — long-term debt (12,910) (12,160) 
Other interest (expense) income — net (648) 743 
General and administrative costs ; (5,542) (5,440) 
EARNINGS BEFORE TAXES 48,931 36,808 
Income tax expense (Vote 3) (5,340) (9,010) 
Minority interest (187) (78) 
EARNINGS BEFORE DISCONTINUED BUSINESSES 
AND EXTRAORDINARY ITEM 43,404 275720 
Discontinued businesses (Vote 4) (424) (340) 
EARNINGS BEFORE EXTRAORDINARY ITEM 42,980 27,380 
Extraordinary item (Vote 5) (1,451) ns 
NET EARNINGS $ 41,529 $ 27,380 
EARNINGS PER SHARE 
Before discontinued businesses and extraordinary item S$. 1.07 $y 0:70 
Net earnings $ 1.02 $20.69 


CONSOLIDATED STATEMENT OF RETAINED EARNINGS 


Year ended December 31 

ed le) 1994 1993 
RETAINED EARNINGS, BEGINNING OF YEAR, as previously reported $126,898 $ 104,176 
Adjustment due to settlement of previously recognized liability (Note 2) 1,953 Peay. 
RETAINED EARNINGS, BEGINNING OF YEAR, as restated 128,851 106,129 
Net earnings 41,529 27,380 
Dividends: 

Preferred shares bead (240) 

Common shares (6,086) (4,418) 
Reduction as a result of purchase of common shares (Note 8) (4,219) — 
RETAINED EARNINGS, END OF YEAR $160,075 $ 128,851 
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CONSOLIDATED BALANCE SHEET 


(housands of dallas) 

ASSETS 

CURRENT ASSETS 
Cash and term deposits 
Accounts receivable 
Materials and supplies 


Prepaid expenses 


INVESTMENTS AND ADVANCES 
Investments in and advances to associated companies (/Vote 6) 
Notes receivable and other (Votes 8 and 9) 


FIXED ASSETS (Note 10) 
GOODWILL AND AUTHORITIES 


LIABILITIES AND SHAREHOLDERS’ EQUITY 
CURRENT LIABILITIES 

Bank advances, secured (Vote 12) 

Accounts payable and accrued liabilities 

Income taxes payable 


Current maturities of long-term debt (Vote 13) 


LONG-TERM DEBT (Note 13) 
DEFERRED INCOME TAXES 
MINORITY INTEREST 
SHAREHOLDERS’ EQUITY 
Common share capital (Note 14) 
Cumulative translation adjustment 


Retained earnings (Vote 2) 


CONTINGENCIES AND COMMITMENTS (Note 16) 


Approved by the Board: 


Si 


J.R. McCaig, Director 


52 


1994 


$ 14,525 
120,919 
5,983 
17,911 
159,338 


100,612 
2,114 
102,726 
387,592 
8,442 
$658,098 


$ 20,832 
94,429 
3,843 
7,224 
126,328 
208,809 
6,351 
2,535 


149,723 

4,277 
160,075 
314,075 


$658,098 


December 31 


1993 


$ 14,558 
113,156 
8,935 
16,783 
153,432 


71,483 
12,756 
84,239 
408,704 
10,838 

$ 657,213 


$ 22,047 
108,052 
1,774 
11,880 
143,753 
221,503 
10,226 
1,854 


150,591 

435 
128,851 
Pah et 


$ 65/,213 


Liye 


J.J. McCaig, Director 


CONSOLIDATED STATEMENT OF CHANGES 
PINANCIAL POSITION 


(thousands of dollars) 
CASH PROVIDED (USED) 
OPERATIONS 


Earnings before discontinued businesses and extraordinary item 


Depreciation and amortization 
Gain on sale of fixed assets 
Write-down of assets 
Deferred income taxes 
Associated companies — net earnings 
Other non-cash items 
Cash from operations 
Discontinued businesses 
Net cash flow 
INVESTMENTS 
Purchase of fixed assets 
Proceeds on sale of fixed assets 
Net capital expenditures 
Investment in subsidiary and associated companies 
Collection of mortgage receivable 
Net change in non-cash working capital balances 
Other 
Cash used for investments 
FINANCING 
Increase in long-term debt 


Repayments of long-term debt 


Issue of common share capital 
Shares purchased for cancellation 
Net change in working capital loans 
Dividend paid on common shares 
Preferred share dividends and redemptions 
Cash provided by financing 
Net (decrease) increase in cash 
Cash, beginning of year 
CASH, END OF YEAR 
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IN 
Year ended December 31 

1994 1993 

$ 43,404 $27,720 
68,594 64,390 
(6,294) (2,514) 
8,892 — 
(3,999) 2;/769 
(8,282) (7,405) 
177 93 
102,492 85,053 
— (586) 
102,492 84,467 
(173,435) (187,162) 
33,300 31,803 
(140,135) (195,359) 
(15,766) (6,158) 
ae 15,000 
(19,913) (10,385) 
5,692 (589) 
(170,122) (157,491) 
80,497 88,850 
(5,305) (44,500) 
73,192 44,350 
612 45,084 
(5,699) ve 
3,578 (3,725) 
(6,086) (4,418) 
— (3,852) 
67,597 77,439 
(33) 4,415 
14,558 10,143 
$ 14,525 $ 14,558 


NOTES TO CONSOLIDATED FINANCIAL STATEMENTS 
DECEMBER 31,1994 


NOTE 1 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 
Principles of consolidation 

These consolidated financial statements include the accounts of Trimac Limited (“the Corporation”) and its subsidiaries 
(collectively “Trimac”). All of the subsidiaries, with the exception of CleanCare Corporation in which the Corporation has 
a 60% interest and TriWaste Technisol Inc. in which the Corporation has a 50.1% interest, are wholly owned. 

Investments in associated companies are accounted for by the equity method. Under the equity method, the cost of the 
investment, including goodwill at acquisition, is adjusted for Trimac’s share of undistributed earnings or losses, goodwill 
amortization and capital transactions. 
Goodwill and authorities 

Goodwill and authorities are being amortized on a straight line basis primarily over periods of up to 10 years. 
Income from contracts 

Income from contracts is recorded by the percentage-of-completion method of accounting. Any anticipated losses are 
provided for in their entirety. 
Fixed assets 

Depreciation is provided at rates which will amortize costs to estimated residual values, over the assets’ estimated use- 


ful lives, mainly as follows: 


Estimated 
useful 

Asset Depreciation method life (years) 
Land drilling rigs Straight line (residual - 0% to 25%) 15 
Highway tractors Varying percentages of original cost (residual - 5%) 7 
Highway trailers Straight line (residual - 4%) Tele 
Rental vehicles Varying percentages of original cost ») 
Lease vehicles Varying percentages of original cost a> 
Plant and equipment Straight line 71D 
Buildings and other Various 4-25 


Interest and other costs are capitalized with respect to assets under construction. Costs capitalized in 1994 were 
$223,000 (1993 - $2,735,000). 
Comparative Information 

In these financial statements, 1993 comparative figures have been restated to reflect application of the prior period 


adjustment (Vote 2) and to conform to the 1994 presentation. 


NOTE 2 - PRIOR PERIOD ADJUSTMENT 

During 1994, a settlement was reached with respect to the litigation commenced by Donald K. Jackson, a former 
officer and director of Trimac Limited. The amount settled upon, plus interest to June 7, 1994, less costs recovered and a 
deferred tax provision of $270,000, was $1,953,000 less than amounts previously provided by the Corporation. This 
reduction relates to the 1987 fiscal year and has been recorded as a prior period adjustment. At December 31, 1993 


retained earnings were increased by $1,953,000, deferred taxes were increased by $270,000 and accounts payable were 
decreased by $2,223,000. 
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NOTE 3 - INCOME TAXES 
The income tax provision is comprised of the following: 
(thousands of dollars) 1994 1993 


Current $ 6,382 $ 3,209 
Deferred (3,999) 2,769 
Associated companies 2,957 3,032 

$ 5,340 $ 9,010 


The provision varies from what would otherwise be expected, for the reasons set out below: 


(thousands of dollars) 1994 1993 
Percent Percent 
of earnings of earnings 
Amount before tax Amount before tax 
Computed “expected” tax $ 21,628 44.2 $ 16,269 44.2 
Recognition of previously . 
unrecorded tax loss benefits (17,570) (35.9) (9,587) (26.0) 
Loss for which no 
tax benefit has been recognized 1,047 2.1 2,380 6.5 
Capital taxes 1,146 2.3 685 1.8 
Other (911) (1.8) (737) (2.0) 
$ 5,340 10.9 5. 9,010 245 


Loss carryforwards in the United States for which no benefits have been recorded total $U.S. 50,648,000 at December 
31, 1994. These losses expire as follows: 1998 - $33,242,000; 1999 - $12,190,000; 2000 - $472,000; 2002 - $1,702,000; 
2004 - $3,042,000. 

During 1989, Trimac Limited acquired two contract drilling businesses. One of the assets acquired related to 
$142,504,000 of losses and tax costs in excess of book costs carried forward for income tax purposes. The value attributed 
to this asset was $18,000,000. During 1994, $40,685,000 (1993 - $25,863,000) of these losses and costs were claimed 
for accounting purposes. The related benefit of $18,308,000 (1993 - $11,638,000) was recognized by reducing the 
deferred income tax liability account by $4,643,000 (1993 - $3,258,000) and by reducing the income tax provision by 
$13,665,000 (1993 - $8,380,000). 

Such losses and costs claimed for income tax purposes amounted to $28,506,000 in 1994 (1993 - $18,313,000) and 
the unclaimed balances amounted to $17,317,000 at December 31, 1994. The portion applicable to losses carried 
forward ($14,701,000) expires as follows: 

1996 $ 12,563,000 

1997 $ 2,138,000 

The availability of such costs and tax loss carryforwards to Trimac is dependent upon several factors, including the ability 
of Trimac to generate sufficient taxable income in the carryforward period and ultimate acceptance of this availability 
by the taxing authorities. Management is of the opinion that such costs and losses will ultimately be available to Irimac 
and the benefits recognized as income of $13,665,000 in 1994 (cumulative - $45,095,000) will be realized. 
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NOTE 4 - DISCONTINUED BUSINESSES 


(thousands of dollars) 1994 1993 
Pretax After-tax Pretax » After-tax 
Intera Information Technologies — 
airborne geophysical and 
meteorological operations $ (424) $ (424) $ as $ — 
Carrying costs of property 
held for sale by BOVAR Inc. — — (340) (340) 
$ (424) $ (424) $ (40) $ (340) 


NOTE 5 - EXTRAORDINARY ITEM 


The extraordinary item relates to the write-off of intrastate authorities by the U.S. trucking division. This is required as the 


result of U.S. legislation, effective January 1, 1995, which deregulates intrastate hauling rendering the value of authorities zero. 


NOTE 6 - ASSOCIATED COMPANIES 


The Corporation's share of earnings from its investment in associated companies and the related carrying value was 


as follows: 
(thousands of dollars) 1994 1993 
Pretax Net- Carrying Pretax Net Carrying 
earnings —_ earnings value earnings —_ earnings value 
Chauvco Resources Ltd. $5,902 $ 4,223 $ 39,7/2 $ 4,945 $ 4,130 $34,935 
Banister Foundation Inc. 1,894 1,129 24,415 4,068 2453 23,636 
Intera Information 
Technologies Corporation (a) (914) (1,752) 12,473 597 399 8,151 
Bantrel Inc. 214 116 888 328 181 827 
Taro Industries Limited (6) 643 637 6,527 95 95 2951 
Alberta Petroleum 
Equipment Co. Limited — — a 404 195 = 
BOVAR Ine. (¢) 3,437 3,488 15,332 — — a 
Muscat Overseas Oil & Gas 
Drilling Co. 63 35 1,204 — — 902 
Other — — 1 — — 11 
$11,239 $7,876 $100,612 $10,437 $ 7,405 $71,483 


(a) During the year, the Corporation purchased an additional 1,214,100 shares of Intera for an aggregate consideration of 
$6,222,000, increasing its ownership from 18% to 40%. The purchase price paid was $798,000 less than the book 
value of the shares acquired. 

(b) The Corporation participated, to its pro-rata share, in a special warrants issue by Taro. The warrants were subsequently 
exercised on the basis of one common share for each warrant held. Total consideration paid by the Corporation was 
$3,000,000. 

(c) The Corporation’s interest in BOVAR was diluted from approximately 58% to 48% as a result of a January, 1994 share 
issue by BOVAR in which the Corporation did not participate. Consequently, effective February 1, 1994 the 
Corporation has not consolidated the financial statements of BOVAR and has accounted for BOVAR using the equity 
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method. Had the Corporation accounted for its investment in BOVAR, using the equity method in its 1993 financial 
statements and for its entire 1994 year, the financial position, its results of operations and its statement of changes in 


financial position would have been as follows: 


Consolidated Balance Sheet 


(thousands of dollars) December 31, 1994 December 31, 1993 
As Reported Pro-forma As Reported Pro-forma 
Current assets $159,338 $159,338 $ 153,432 $ 129,731 
Investment in associated companies 100,612 100,612 71,483 83,748 
Net book value of fixed assets 387,592 387,592 408,704 305,21 / 
Other assets 10,556 10,556 23,594 18,696 
$658,098 $658,098 $ 657,213 $ 537,392 
Current liabilities $126,328 $126,328 $ 143,753 $112,654 
Long-term debt 208,809 208,809 - 221,503 134,113 
Deferred tax 6,351 6,351 10,226 10,226 
Minority interest 2,535 2,535 1,854 522 
Shareholders’ equity 314,075 314,075 279,877 279,877 
$658,098 $658,098 $657,213 $597,392 
Consolidated Statement of Earnings 
Revenues $687,163 $683,417 $ 618,803 $ 568,283 
Operating earnings 56,792 56,789 43,228 39,386 
Earnings before taxes 48,931 49,058 36,808 36,511 
Earnings before discontinued businesses 
and extraordinary item 43,404 43,404 27,720 27720 
Net earnings 41,529 41,529 27,380 27,380 
Consolidated Statement of Changes in Financial Position 
Cash from operations $102,492 $102,152 $ 85,053 $ 78,435 
Net capital expenditures 140,135 138,733 155,359 108,006 
Net change in long-term debt 75,192 75,620 44,350 (1,783) 


NOTE 7 - ACQUISITION OF SUBSIDIARY 

Effective April 1, 1994, the Corporation acquired 60% of the common shares of CleanCare Corporation, a private 
company engaged in the automotive after market waste recycling business, for cash consideration of $3,166,000. The 
assets acquired included goodwill of $652,000. The purchase method of accounting has been used to account for this 


acquisition. 
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NOTE 8 - NOTES RECEIVABLE 

Under the terms of an executive incentive plan, $3,420,000 of interest free loans were provided to the participants for 
the purchase of Class “A” Preferred shares and common shares of Revest Holdings Inc., which held 985,221 common shares 
of the Corporation. The plan was terminated November 9, 1994 and the Corporation exchanged its common shares, with 
the number of shares being determined by the value of Revest Holdings at that date, for all of the Revest common shares 
held by employees. As a result, 587,436 common shares were issued to participants of the plan and 985,221 common 


shares of the Corporation were cancelled. 


NOTE 9 - ADVANCE TO COMPUTALOG 

Under the terms of a November, 1992 loan agreement with Computalog Ltd., a publicly traded company in the business 
of electric wire line logging and directional drilling services, the Corporation has agreed to advance up to $6,000,000 to 
Computalog. These advances are non revolving and bear interest at 10% on the first $3,000,000 and 12-1/2% on the balance. 
The first $3,000,000 outstanding is due December 22, 1995 and any remaining balance is due December 22, 1996. The 
Corporation also received warrants to purchase 2,000,000 common shares of Computalog at $2.00 per share which expire in 
1997. If exercised at December 31, 1994, this would represent approximately 16% of Computalog’s common shares. As at 
December 31, 1994, the $4,000,000 advanced under this facility had been repaid. 


NOTE 10 - FIXED ASSETS 
The cost of fixed assets and net book value by major classification are as follows: 
(thousands of dollars) 1994 1993 


Net book Net book 
Cost value Cost value 


Equipment 


Highway transportation 


equipment $222,245 $ 92,191 $ 209,428 $ 88,953 

Drilling rigs and related 
equipment 156,672 49,277 195,707 34,481 
Lease and rental vehicles 210,602 155,298 150,826 108,914 
Plant and equipment 14,382 13,054 116,742 92,760 
Other 56,947 22,082 54,283 23,845 
660,848 331,902 666,986 348,953 

Land, buildings and 

yard improvements 70,763 55,690 79,143 99,751 
$731,611 $387,592 $ 746,129 $ 408,704 


NOTE 11 - WRITE-DOWN OF ASSETS 
As a result of a re-examination of the markets in which TriWaste operates, TriWaste reduced the carrying value of its 


fixed and mobile equipment and other assets by $8.9 million pretax, effective December 31, 1994. 


NOTE 12 - BANK ADVANCES 
Bank advances are secured primarily by accounts receivable at rates ranging generally from prime to prime plus 3/4%, 


with other rate options. 
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NOTE 13 - LONG-TERM DEBT 


Details of long-term debt, including aggregate annual repayments required over the next five years, are as follows: 


(thousands of dollars) 1994 1993 
Long-term Current Long-term Gicent © 
‘Transportation 
Canada (a) $ 48,170 $ 453 $ 17,379 $ 480 
US: (2) 28,331 1,506 26,452 670 
76,501 1,959 43,831 1,150 
Leasing (c) 127,657 — 82,108 oe 
Drilling (d@) 3,579 4,714 7,569 — 
Environmental 1,072 551 87,995 10,730 
TORAL $208,809 $ 7,224 $221,503 $ 11,880 


(a) The loans are secured by certain highway transportation equipment and certain real estate properties under floating 
charge debentures. Interest rates are floating at Canadian prime plus 1/4% - 1/2% with alternative rate options. The 
amounts outstanding are mainly revolving and may be terminated by defined notice. On termination, the loans are 
repayable over eight years commencing in 1995. 

(b) The loans include revolving loans and are secured by certain highway transportation equipment, and certain real estate 
properties. Interest rates are floating and range from U.S. base to U.S. base plus 1/2% with alternate rate options. The 
revolving loans may be terminated by defined notice. On termination, the loans are repayable over six years. 

(c) The loans are secured by certain lease and rental vehicles. Interest rates are fixed and floating. Fixed rates range from 
6% to 12% and floating rates generally range from Canadian prime to prime plus 1%, with alternate rate options. The 
amounts outstanding are revolving and may be terminated by defined notice. On termination, the loans are repayable 
over periods of up to five years. 

(d) The loans are secured mainly by drilling rigs and related receivables. Interest rates are floating and are 1/4% over 
Canadian Prime; 1.3% over U.S. LIBOR; and 3/4% over U.K. LIBOR or Base Rate. The loans are repayable over peri- 
ods of up to three years. 

(ce) Repayments - aggregate amounts of long-term debt repayable in the years ending December 31 are: 


1995 $ 7,224,000 


1996 $ 5,482,000 
1997 $ 2,313,000 
1998 $ 1,853,000 
1999 $ 1,507,000 


Thereafter $197,654,000 

(f) Certain of Trimac’s long-term debt is payable in foreign currencies. The Canadian dollar equivalent of this debt (long- 
term and current portion) is as follows: payable in U.S. dollars - $43,880,000 and payable in U.K. pounds sterling - 
$2,194,000. 


NOTE 14 - SHARE CAPITAL 

The Corporation has authorized 50,000,000 Class A Preferred Shares, 50,000,000 Floating Rate Cumulative 
Redeemable Retractable Class B Preferred Shares, 320,000 9.12% Cumulative Redeemable First Preferred Shares, Series 
A and 113,500 Redeemable Retractable Convertible Second Preferred Shares. None of these shares were issued as at 
December 31, 1994 and December 31, 1993. 


Bh 


COMMON SHARES 


Common shares without nominal or par value 


(authorized 100,000,000 shares) - 
Issued as at December 31, 1993 


Stock options exercised 


Net shares cancelled under terms of an 


executive incentive plan (see Note 8) 


Issued as at December 31, 1994 


COMMON SHARES RESERVED 


Number ° 


40,527,490 
87,200 


(397,785) 
40,216,905 


Issued 
Amount 
(thousands 
ofdellars) 
$ 150,591 
612 


(1,480) 
$ 149,723 


At December 31, 1994 the following common shares were reserved for options granted to officers and employees: 


Date granted 


Expiry date 


Price per share 


Number of shares 


January 18, 1990 
August 10, 1990 
November 1, 1990 
March 7, 1991 
November 7, 1991 
March 5, 1992 
March 4, 1993 
May 5, 1994 
August 11, 1994 


January 18, 1995 
August 10, 1995 
November 1, 1995 
March 7, 1996 
November 7, 1996 
March 5, 1997 
March 4, 1998 
May 5, 1999 
August 11, 1999 


$ 6.75 
702 
6.62 
7 02 
212 
8.62 

13.25 
16.00 
16.12 


6,000 
20,000 
249,000 
4,000 
14,500 
40,800 
445,200 
10,000 
194,500 


November 23, 1999 


November 23, 1994 
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12.87 


23,500 
1,007,500 


NOTE 15 - SEGMENTED INFORMATION 

Trimac conducts its business through wholly owned subsidiaries and associated companies. The subsidiaries operations 
are in four business segments: transportation services which is the highway transportation of bulk commodities; truck leas- 
ing and rentals; drilling services; and environmental services. The associated companies’ operations include engineering and 
construction (engineering), oil and gas exploration and production (oil and gas), environmental services (environmental) 


and other operations of technology service and oilfield equipment supply (other). 


By Industry segment 
Earnings Depreciation 
Operating before interest and Capital Identifiable 
(thousands of dollars) revenues (2) and taxes amotrtization(a) expenditures (a) assets (b) 
1994 
Subsidiaries: 
Transportation services $ 352,784 § 21,972 S 27395 $ 37,040 $ 219,348 
Truck leasing O51} 15,090 41218 99,349 182,961 
Drilling services 205,074 34,051 6,867 21,318 119,929 
Environmental services 31,794 (13,645 ) 2,394 15,668 3119/7 
Other — (676) 720 60 4,051 
687,163 56,792 68,594 173,435 557,486 
Associated companies: 
Engineering 2,108 23,003 
Oil and gas 5,902 39,/ 72 
Environmental 3,437 19,352 
Other (208) 20,205 
— 11,239 — — 100,612 
Sub-total 687,163 68,031 68,594 173,435 658,098 
General and administrative costs = (5,542 ) — = a 
687,163 62,489 68,594 173,435 658,098 
Interest — (13,558 ) — — — 
$ 687,163 $ 48,931 $ 68,594 $ 173,435 $ 658,098 
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By Industry segment 


Earnings Depreciation 
Operating before interest and Capital Identifiable 
(thousands of dollars) revenues (a) and taxes amortization(a) expenditures (a) assets (>) 
1993 
Subsidiaries: 
‘Transportation services $ 324,246 S 17,713 $ 23,/17 $ 43,847 $ 202,373 
Truck leasing 83,968 11,129 25,696 74,925 131,359 
Drilling services 149,776 17512 5,522 13,830 | 90,635 
Environmental services 60,813 (1,681 ) 8/19 54,446 151,415 
Other — (1,445 ) 736 114 9,948 
618,803 43,228 64,390 187,162 989,/30 
Associated companies: 
Engineering 4,396 24,533 
Oil and gas 4,945 34,935 
Other 1,096 12,015 
— 10,437 — 71,483 
Sub-total 618,803 53,665 64,390 187,162 657,213 
General and administrative costs — (5,440 ) — ce 
618,803 48,225 64,390 187,162 G7,215 
Interest — (11,417) — — — 
$ 618,803 $ 36,808 $ 64,390 $187,162 % 69/213 
By Geographic area 


(thousands of dollars) 


Canada 
United States 
Other 


Associated companies 


Interest 


Year ended December 31, 1994 


Operating 


revenues 
$479,873 
188,732 
18,558 
687,163 


687,163 


$687,163 


Earnings 
before 
interest 

and taxes 


$ 43,924 

7,762 
(436) 

51,250 

11,239 

62,489 
(13,558) 

$ 48,931 


Identifiable 


assets 
$406,033 
128,159 
23,294 
557,486 
100,612 
658,098 


$658,098 


Year ended December 31, 1993 


Operating 


revenues 
$ 424,545 
173,462 
20,796 
618,803 


618,803 


$ 618,803 


Earnings 
before 
interest 

and taxes 


$32,285 
3,430 
2,073 
57,788 
10,437 
48,225 


(11,417) 


$ 36,808 


(a) Associated companies’ results are not consolidated; therefore these items are not applicable. 


(b) Represents Trimac’s carrying value of associated companies. 
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Identifiable 


assets 
$452,783 
107,656 
25,271 
385,/30 
71,483 
69/,213 


$ 657,213 


NOTE 16 - CONTINGENCIES AND COMMITMENTS 
(a) As at December 31, 1994, Trimac had lease commitments totalling $22,632,000. Required annual payments are 


as follows: 


19) $ 8,535,000 
“1996 $ 6,367,000 
19D7 $ 4,010,000 
1998 $ 2,265,000 
1999 $ 615,000 


Thereafter $ 840,000 
(b)The Corporation is involved in various legal actions which have occurred in the ordinary course of business. 


Management is of the opinion that losses, if any, arising from such legal actions would not have a material effect on 
these financial statements. 


(c) See Income Taxes (Note 3). 
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TEN YEAR FINANCIAL REVIEW 


Year Ended December 31 
(ehousands of dollars, except per share figures) 1994 1993 1992 1991 
OPERATIONS 
Revenues $ 687,163 $618,803 $476,055 $ 449,047 
Depreciation and amortization 68,594 64,390 50,213 43,939 
Interest expense — long-term debt 12,910 12,160 11,975 13,636 
Earnings before taxes 48,931 36,808 33./14 295550 
Earnings before unusual 
and extraordinary items 43,404 27,720 27,236 23,265 
Per common share 1.07 0.70 0.735 0.63 
Net earnings 41,529 27,380 26,823 22/15 
Per common share 1.02 0.69 0.72 0.61 
Cash from operations 102,492 85,053 56,039 48,576 
Net capital investments: 
Fixed assets 140,135 155,359 76,974 50,325 
Acquisitions/investments 15,766 6,158 20,575 410 
FINANCIAL POSITION 
Working capital 33,010 9,679 6,991 5,636 
Fixed assets, net book value 387,592 408,704 310,582 219,585 
Long-term debt 208,809 221,503 176,777 122,634 
Convertible debenture — — a — 
Shareholders’ equity — preferred — — Biol? D179 
— common 314,075 279,807 209,395 183,296 
314,075 2795877 213,007 187,071 
QUARTERLY RESULTS (unaudited) 
Revenues 
First quarter 163,931 142,395 103,466 121,089 
Second quarter 152,640 141,746 108,214 105,461 
Third quarter 178,337 161,935 123,597 114,812: 
Fourth quarter 192,255 172,727 140,778 107,685 
687,163 618,803 476,055 449,047 
Earnings (loss) before unusual and extraordinary items 
First quarter 7,488 2,925 340 1,829 
Second quarter 9,323 3,900 2,223 14,739 
Third quarter 14,478 9,788 19,363 4,627 
Fourth quarter 12,115 11,107 5,510 2,070 
43,404 27,720 27,236 23,209 
Earnings (loss) per common share before unusual and extraordinary items 
First quarter 0.18 0.07 0.01 0.05 
Second quarter 0.23 0.10 0.06 0.40 
Third quarter 0.36 0.24 0,52 0.13 
Fourth quarter 0.30 0.29 0.14 0.05 
1.07 0.70 0.73 0.63 


Note: Prior years’ results have been restated to reflect application of the prior period adjustment (Note 2) and to conform to the 1994 presentation. 
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1990 


$445,057 
38,612 
18,581 
19,249 


14,441 
0.38 
13,188 
0.34 
47,544 


33,863 
960,97 


15,001 
208,713 
139,481 

4,095 
163,498 
167,593 


103,784 
103,673 
118,294 
119,306 
445,057 


L817 
930 
4,785 
6,909 
14,441 


0.04 
0.00 
0.14 
0.20 
0.38 


TEN YEAR FINANCIAL REVIEW 


1989 


$ 338,635 
35,308 
21,112 
21,607 


12,213 
0.31 
44,699 
1.38 
38,228 


28,255 
42,417 


64,817 
182,489 
111,817 

30,000 

30,25) 
128,382 
158,617 


76,616 
83,093 
91,781 
87,145 
338,635 


104 
Ds1o/ 
4,101 
4,871 

12,213 


(0.02) 
0.08 
0.11 
0.14 
0.31 


Year Ended December 31 

1988 1987 
$320,081 $269,906 
31,951 28,297 
16,716 13,608 
19,445 15,578 
10,017 714d 
0.28 0.19 
5,2/6 4,977 
0.14 0.13 
34,724 28,708 
40,547 42,237 
19,700 1,484 
16,481 24,062 
222,079 246,927 
150,274 156,631 
30,000 30,000 
30,555 30,875 
87,384 108,834 
LE7,959 139,709 
68,950 59,980 
TAO 62,941 
80,073 73,076 
93,141 71,409 
320,081 269,906 

555 (420) 
2,071 1,448 
3,188 2,802 
4,203 3,285 
10,017 Fs, 
0.02 (0.02) 

0.06 0.04 
0.08 0.08 
0.12 0.09 
0.28 0.19 


4) 


1986 


$268,993 
28,019 
14,153 
14,042 


4,763 
0.12 
3,516 
0.09 
52,310 


22,486 
4,287 


14,863 
245,386 
158,032 

T195 
103,761 
110,956 


76,969 
63,97 / 
67,558 
61,089 
268,993 


299 
969 
2,838 
663 
4,763 


0.00 
0.02 
0.08 
0.02 
0.12 


1985 


$ 300,610 
26,800 
13,288 
10,719 


2,052 
0.08 
1,563 
0.03 
29,626 


42,995 
»7 1) 


17,943 
248,769 
159,429 

7,620 
101,102 
108,722 


69,041 
73,838 
Teorey 
78,150 
300,610 


306 
413 
1,872 
1,061 
3,652 


0.01 
0.01 
0.04 
0.02 
0.08 
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MAC LIMITED 


TRANSPORTATION 
SERVICES 


Trimac Transportation 
System 


Andrew Zaleski, President 
Calgary, Alberta 
Telephone: (403) 298-5100 


Canada 
Western Division 


Andy Piché, Vice President 
Calgary, Alberta 
Telephone: (403) 298-5100 


Locations: British 
Columbia, Alberta, 
Saskatchewan, Manitoba, 
Northwest Territories 


Bulk Systems 
Management Ltd. 

George Lloyd, President 
and General Manager 
Burnaby, British Columbia 
Telephone: (604) 430-3445 


Locations: British 
Columbia, Alberta, 
Ontario, Washington 


Eastern Division 


Everett Rivait, Vice President 
Oakville, Ontario 
Telephone: (905) 827-9800 


Locations: Ontario, 


Quebec, Alberta 


Transportation 
Consulting 


Trimac Consulting Services 
Lloyd Ash, General 
Manager 

Calgary, Alberta 

Telephone: (403) 298-5100 


United States 


‘Trimac Transportation, 
Inc. 


Eastern Division 


Bernie Higgins, Vice 
President 

c/o Liquid Transporters, Inc. 
Louisville, Kentucky 
Telephone: (502) 964-3351 


Liquid Transporters, Inc. 
Louisville, Kentucky 
Telephone: (502) 964-3351 


Locations: Illinois, 
Kentucky, Louisiana, 
New Jersey, North 
Carolina, Pennsylvania, 
Tennessee, Texas 


Trimac Bulk 
‘Transportation, Inc. 
Louisville, Kentucky 
Telephone: (502) 964-3351 


Locations: Alabama, 
Louisiana 


Western Division 


Chris Elsey, Vice President 
c/o Universal Transport Inc. 


Longmont, Colorado 


Telephone: (303) 651-6446 


Universal Transport Inc. 
Rapid City, South Dakota 
Telephone: (605) 348-1071 


Locations: Colorado, 
Nebraska, Nevada, 
South Dakota, Utah, 
Wyoming 


Quality Service Tank 
Lines, Inc. 
San Antonio, Texas 


Telephone: (210) 654-1666 
Locations: Texas 


Trimac Transportation 
Services (Western), Inc. 
Rapid City, South Dakota 
Telephone: (605) 348-1071 


Operations: Washington, 
California, Oregon 


DRILLING 
SERVICES 


Kenting Energy Services 
Art Dumont, President 
Calgary, Alberta 
Telephone: (403) 298-5100 


Operating Businesses 


Kenting Hi-Tower Drilling 
Gary Meier, Vice President 
and General Manager 
Calgary, Alberta 

Telephone: (403) 221-8800 


Operations: British 
Columbia, Alberta, 
Saskatchewan, Yukon 


Sedco Drilling 

Hugh Strain, Vice 
President and General 
Manager 

Calgary, Alberta 
Telephone: (403) 221-8822 


Operations: British 
Columbia, Alberta, 
Saskatchewan 


Kenting Apollo 
Drilling Inc. 

John Jacobsen, Vice 
President and General 
Manager 

Denver, Colorado 


Telephone: (303) 298-1383 


Operations: Colorado, 
Montana, North 
Dakota, Wyoming 


Kenting Drilling 

Services Ltd. 

John Beswick, Managing 
Director 

Derby, England 
Telephone: 44-332-850060 


Operations: 

The Netherlands, 
Denmark, France, Spain, 
United Kingdom 


Muscat Overseas Oil & 
Gas Drilling Co. L.L.C. 
David Hobbs, General 
Manager 

Muscat, Sultanate of Oman 


Telephone: (968) 704668 
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Tivesteg 


TRUCK LEASING 
AND RENTALS 


Rentway Inc. 

Ron Waye, President 
Etobicoke, Ontario 
Telephone: (416) 626-7922 


Operations: 
Across Canada, 
Michigan, Ohio, 
Washington 


ASSOCIATED 
COMPANIES 


Banister Foundation Inc. 
Dick Austin, President & 
CIELO: 

Scarborough, Ontario 


Telephone: (416) 754-8735 


Bantrel Inc. 

Paul Lovell, President & 
C.E.O. 

Calgary, Alberta 
Telephone: (403) 290-5000 


BOVAR Inc. 

Paul Fee, President & 
C18.O). 

Calgary, Alberta 
Telephone: (403) 235-8300 


ENVIRONMENTAL 
SERVICES 


TriWaste 

Jerry Jackson, President 
Calgary, Alberta 
Telephone: (403) 234-3240 


Operations: Alberta, 
British Columbia, 
Washington 


Chauvco Resources Ltd. 
Guy Turcotte, Chairman & 
GEO! 

Calgary, Alberta 

Telephone: (403). 231-3100 


Intera Information 
Technologies Corporation 
Brian Bullock, President & 
(Cj O). 

Calgary, Alberta 
Telephone: (403) 266-0900 


Taro Industries Limited 
Frank Killoran, President 
& C.E.O. 

Calgary, Alberta 
Telephone: (403) 253-8511 


-Trimac at a Glance 


Trimac Limited is a diversified, multi-national 
corporation which provides services in bulk 
highway transportation, contract drilling, truck 


leasing and rentals and environmental services. 


_ Trimac also has investments in six associated 


companies which operate in related industries. 


Trimac at a Glance is a pictorial overview of 
the services provided by the Trimac Group of 


Companies. Trimac has a long history of adding 


value and providing leadership in these kinds of 


businesses since its initial public offering in 1971 
and for 25 years before that as a private com- 

pany. It is through these diverse operations that 
: Trimac believes it creates and delivers value for 


both customers and shareholders. 


The following examples represent a cross-section of trailing equipment and prod: 
S— /auled by the companys 4,015 trailers operating from 96 locations. Equipm 
Sees and design vary according to the specific product considerations and geographic locat. 


(Plastics unit; Ni ard Falls, Ontario) 


DRY BULK Type of products hauled: cement, 
lime, coal, plastics. 1,250 units, North America. 


(Chemical unit; Houston, Texas) 
CHEMICAL ype of products hauled: general 
chemicals. 796 units, North America. 


(Asphalt sii Edmonton, Alberta) 
ASPHALT Type of products hauled: asphalt. 
338 units, North America. 


(Lumber unit; Calgary, Alberta) 
FLAT DECK AND VANS ype of products 


hauled: package goods, machinery, lumber products. 
195 units, Canada. 


(Compressed gas unit; Calvert City, Kentucky) 


COMPRESSED GAS ype of products hauled: 


propane, refrigerant gases, nitrogen, oxygen, argon, 
cryogenics. 97 units, North America. 


(( Chena 
SPECIALIZED Type of products hauled: acid/ — 
petroleum; dry bulk/coal; dry bulk/petroleum; chemica 


lumber; resin/lumber; edibles and miscellaneous produ 
62 sak: units, 212 other/: ee units, Se — 


(pein unit; it: Oakville, Ontario) 


PETROLEUM Type of products hauled: gas, die 
solvents. 536 units, North America. 


(Woodchip unit; Bulk Systems, Coady 


WOODCHIPS Type of products hauled: bo | 
311 units, North America. 


i 


(Acid nie: Valleyficld Oncben) 
CORROSIVES Type of products hauled: acids. 
147 units, North America. 


(Nickel unit; Riddle, Oregon) 
CONCENTRATES/ORES ype of products ha 
zinc, copper, lead, nickel, slurry, ore. 71 units, on C 


‘nse Api Drilling in the United States and K 


DRILLING SERVICES 
The Kenting Drilling Group provides contract drilling services for 


oil and natural gas reserves in Canad. 


and other selected markets. The Kenting Group of Companies 


includes Kenting Hi-Tower Dy illing and Sedco Di illing in Canada, 


nting Drilling Services in Europe. 


KENTING HI-TOWER 
DRILLING 29 Rigs Depths up 
to 7,600 m. 


SEDCO DRILLING 
35 Rigs. Depths up to 3,100 m. 


KENTING APOLLO 
DRILLING 23 Rigs. Depths up 
to 4,600 m. 


KENTING DRILLING 
SERVICES 9 Rigs. Depths up 
to 4,600 m. 


CONVENTIONAL DRILLING 


Ul 


DIRECTIONAL: DRILLING 


tip 


agg 


HORIZONTAL DRILLING 


1, the United States, Europe 


= | TRUCK LEASING AND RENTALS 


re we. 


es 


sss on the : US: 


Rentway Inc. provides truck fleet management services including 
full-service leasing, logistics, rentals, maintenance and heavy truck 


repair services across Canada and in Michigan, Ohio, and Washiy ngton 


FULL SERVICE LEASE Provides comprehensive 
customized truck vehicles, financing, fleet management and 
Ogistics services for a variety of customers. 


RENTAL FLEET The commercial rental fleet features a 
wide variety of truck and tractor units which meet the needs of 
short-term and longer term rental customers. 


SHOP MANAGEMENT THROUGH “TRUKCARE” SERVICES Provides fleet 


management and 


INFORMATION TECHNOLOGY Fuel 
tax, licensing, permitting, and shop management 


maintenance programs for non-lease customers through a national network of 


heavy truck service shops and mobile maintenance vehicles. 


A 
LEET nna yy, TEN, 
SERVICE ANCE 


Rentway specializes in full-service lease packages 
and maintenance services. 


systems provide value-added service to customers. 


ENVIRONMENTAL SERVICES 
Tri Waste provides waste management and environ- 
mental services focussed on the application of mobile 


and fixed facilities to reduce the volume of waste requir- 


ing end disposal. TriWaste also provides services to well 


sites to comply with environmental legislation. 


MOBILE EQUIPMENT [riWaste provides low cost mobile equipment like 
this Thermal Desorption Unit for the clean-up of hazardous and non-hazardous 
contaminated sites. 


AUTO AFTER-MARKET The auto after-market services provide the supply 
of parts washers, recycled varsol and gunwash and the collection/disposal of oil filters 
and plastic lube oil bottles. 


FIXED FACILITIES Provides services for the bulking and storage of 
hazardous waste and the treatment and recycling of h azardous solvents. This 
TriWaste Technisol facility is located in Ray mond, Alberta. 


ASSOCIATED COMPANIES 
In addition to its core businesses, Trimac participates in 


5 <c related businesses through direct, strategic investments in 
Coat ‘ 6 S 
A ae" 8° six associated companies. 
a efcie SAC an 
AKACAG SA 


CHAUVCO RESOURCES 
LTD. (15%) 
Oil and gas exploration and production. 


BANTREL INC. (25%) 
Engineering and construction. 


BANISTER FOUNDATION INC. ee) 
Engineering and construction. 


BOVAR INC. (48%) 
Environmental services. 


TARO INDUSTRIES INTERA INFORMATION ‘ : 


LIMITED (15%) TECHNOLOGIES ‘ hh, 
Oilfield equipment and supply. CORPORATION (40%) ns. 
Information technology. ‘Via 


mRIMAC LIMITED SHAREHOLDER INFORMATION 


DATE OF INITIAL STOCK EXCHANGE COMMON SHARE PRICE 

PUBLIC OFFERING: LISTINGS High Low Close Volume 
November 22, 1971 The Toronto and Montreal (000’s) 
SHARES Stock Exchanges 1994 $18.00 $11.50 $12.88 12,888 
OUTSTANDING: (Ticker symbol — TMA) 1993 19.00 9.00 15.75 16,561 
eae UO se nn ee 
AuDITORS ee a 1990 8.63 6.00 6.63 21,283 
Price Waterhouse, eas 1989 6.25 3.40 6.00 9,058 
Calgary, Alberta DIVIDEND 


Trimac paid a dividend of $0.15 on March 31, 1994 to common 
shareholders of record as at March 15, 1994. This compares to a 
dividend of $0.12 per common share paid in 1993. 


CUMULATIVE VALUE OF A $100 INVESTMENT 
ASSUMING RE-INVESTMENT OF DIVIDENDS 


W tTrimac LimiteD Wi TSE 300 
$300 $300 
$200 $200 
$150 $150 
$100 $100 
$50 $50 
) 0 
DEC 89 DEC 90 DEC 91 DEC 92 DEC 93 DEc 94 
Trimac Limited 100 3 147 165 280 2eil 
TSE 300 100 85 95 94 125) 124 
TRIMAcC 1994 MONTHLY COMMON SHARE PRICE 
HIGH 
} CLOSE 
Low 
$20 $20 
$18 $18 


$16 $16 


$14 «$14 


$12 $12 


$10 $10 


J F M A M J J A S O N D 


Volume Jan-94  Feb-94 Mar-94 Apr-94 May-94 June-94 July-94 Aug-94 Sept-94 Oct-94 Noy-94 Dec-94 
(000’s) 1,462 933 2,506 364 474 408 976 1,678 T72 1,045 1,284 979 


ANNUAL MEETING 
Trimac’s Annual General Meeting will be held Thursday, For additional copies of this report or other information about the Trimac 


April 27, 1995 at 10:30 a.m. in the Crystal Ballroom of the Palliser Group of Companies please contact: 
Hotel. We invite shareholders to attend and meet the officers and Director, Investor Relations and Corporate Communications 


directors of the corporation. Those who are unable to attend are kindly Telephone (403) 298-5100; Facsimile (403) 298-5258 


requested to complete, sign and return their proxies. 


al 


Trimac Limited, Suite 2100, 800 Fifth Avenue S.W., RO. Box 3500, Calgary, Alberta, Canada T2P 2P9 
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